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OT content with running down present-day incendiaries, 

the State Fire Marshal of Ohio has been investigating 
crimes of this character alleged to have been committed a 
quarter of a century ago, and there is a good prospect of his 
bringing to book parties who have enjoyed immunity and 
their ill-gotten gains during the long period named. Several 
persons have been indicted, one of whom has committed 
suicide; another has turned State’s evidence, and another has 
been brought back from a distant State. If the marshal shall 
secure conviction and punishment in these cases, after such 
a lapse of time, citizens of Ohio may reasonably anticipate a 
minimum percentage of incendiary fires in that State in the 
next few years. 





— indication of the activities of the year just closed, in 

fire underwriting circles, may be gleaned from a perusal 
of the lists of fire insurance companies projected or organized, 
and of those which have ceased operations. Organizations 
projected numbered 148, divided as follows: Stock com- 
panies, 56; mutual companies, 77; Lloyds, 15. The retire- 
ments aggregated 63 in number, and were thus classified: 
Stock companies, 31; mutual companies, 19; Lloyds, 13. Not 
all of the proposed organizations have materialized, but con- 
siderable new capital has been invested, which will help re- 


"place that removed because of the great conflagration losses. 


The outlook is bright for new companies planned along sub- 
stantial and conservative lines. 


‘ 





IRE underwriters were extremely nervous over the 
weather conditions that prevailed in New York last 
week, lest a conflagration should occur. A severe snow 
storm piled up the snow to an unusual depth in all the streets, 
hydrants were covered, and in some instances were frozen, 
while the business streets were fairly blockaded with wagons, 
trucks, street cars, etc. It would have been a hard matter for 
the fire apparatus to have got around promptly or to have 
rendered the best service had there been serious calls for it. 
Fortunately, there were but few fires, and these of little ac- 
count. The street cleaning department did strenuous work 
in removing the snow, but after three days and nights of con- 
tinuous labor, only the most frequented business streets had 
been touched. Friday a heavy rain set in, accompanied by a 
high wind, with the result that by Saturday morning the 
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snow was so far washed away as to be no longer an obstruc- 
tion. The firemen, as well as the underwriters, felt greatly 
relieved at the changed condition. The snowfall in New 
York this winter has been unusually heavy, and there is no 
place in the country where it is less welcome. 





EVEN physicians of the Harvard Medical College were 
appointed a commission to study the cancer problem, 
and for four years past have been experimenting to find out 
its origin and the possibilities of its cure. Their report is now 
in the hands of the printers, but a summary of it has been 
given the press. The commission was provided with a fund 
of $100,000, left by Mrs. Caroline Brewer Croft for the ex- 
press purpose of investigating the cancer problem. Referring 
to the work of the commission, Dr. E. H. Nichols, who had 
charge of the laboratory work, says that they have been 
wholly unable to find the cause or origin of cancer. No more 
is known about its origin now than at the beginning of the 
Christian Era. That is is neither contagious nor hereditary is 
demonstrated. No discovery yet made offers any hope of cure 
of cancer, the only alternative being the surgeon’s knife. 
Some forms of superficial cancer may be cured by the X-ray, 
but for deep-seated cancer this method is of no value. Dr. 
Nichols says that the only thing to be done for cancer is to 
cut it out early and quickly, only by so doing can it be com- 
pletely cured. This is not a promising outlook for sufferers 
from this terrible disease, but the facts as stated will be ac- 
cepted generally, coming from such a high source after such 
a thorough and protracted investigation. 





HE old adage that “a lie will travel leagues, while truth 
is putting on its boots,” is as true to-day as it was when 
written. There is a self-righteous fellow named Putnam, 
who runs an insignificant paper at Boston that he calls by 
the absurd title of The Journal of Insurance Economics, who 
takes pleasure in printing malicious lies regarding THE SPEc- 
TATOR, insurance companies, and others. The chief circula- 
tion of this so-called journal is in exchange with other papers, 
and among these there is an occasional gadfly that repeats 
the lies that the mendacious Putnam writes. It is imma- 
terial to us what these envious scribblers think of THE SprEc- 
TATOR, and their opinions cause us no loss of sleep whatever. 
THE SPECTATOR has been before the insurance public for well 
nigh forty years, and the best proof that it has been conducted 
in an honorable manner and satisfactory to its host of patrons, 
is found in the fact that these same patrons continue with us 
from year to year. This is where the shoe pinches these envi- 
ous carpers, who would delight to injure us if it were within 
their power to do so. As to this man Putnam, he knows noth- 
ing about insurance, but sets himself up as a censor of in- 
surance companies, their methods of conducting their busi- 
ness, and of insurance journals in particular. We have here- 
tofore denounced his falsehoods and now brand him as a 
wilful, malicious and cowardly falsifier, and let it go at that. 





HE fire loss for 1904, according to printed tabulations, 
amounted to over $250,000,000, which was nearly 
$100,000,000 in excess of the average annual burnings. This 
excess was the result of half a dozen large fires spoken of as 
“conflagrations, 


” 


occurring in as many different cities. As 
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such conflagrations are an impending peril at all times, and 
as the fire insurance companies have had a hard struggle to 
meet the normal losses year after year, it was merely a matter 
of self preservation that stringent measures should be 
adopted to either reduce the conflagration hazards or to ob- 
tain sufficient additional revenue to pay the losses resulting 
from such hazards. After the great Baltimore fire under- 
writers recognized that something must be done to save their 
companies, and there were many who advocated a general 
advance in rates all along the line, but it was finally deter- 
mined to put forth special efforts to reduce the danger from 
large fires. A committee was appointed, and under its direc- 
tion a corps of experts has been employed for several months 
inspecting various cities and reporting upon their condition 
as regards conflagration exposures. These inspections go to 
the questions of building construction, exposures to various 
hazards, to the care of buildings, to the water supply and fire 
extinguishing appliances; in fact, to every factor that goes to 
increase the danger of large fires occurring. In the cities 
already reported upon the experts have pointed out the neces- 
sity for increasing rates in certain localities, and the com- 
panies have readily complied with those suggestions. Of 
course, propertyowners have protested against any increase 
of rates, but it has been pointed out to them that the question 
of securing a reduction rests in their own hands. They have 
been told what is necessary to be done to remove the hazards 
that are clearly pointed out, and the rates will be lowered. It 
is not necessary that the improvements suggested shall all be 
made at once, but if certain things are done five per cent of 
the increased rate will be taken off, and as others are made, 
still further reductions will be made. One of the most serious 
obstacles to be overcome is an insufficient water supply. Our 
cities grow with such rapidity that street mains and water 
supply that were adequate a few years ago are now anti- 
quated and wholly insufficient for the protection of the in- 
creased property values dependent upon them. To increase 
its water supply and to relay its street mains with pipes of 
greater capacity is a costly task that no municipality contem- 
plates with satisfaction. But in the end it will be found more 
economical to do this than to meet the fire losses and pay the 
increased insurance rates that must result from the neglect to 
provide the reasonable protection demanded by the under- 
writers. The work being done by the committee is entirely 
unselfish, wholly in the interests of the public, and can be 
classed as the most important that has been undertaken for 
many years. Eliminate the conflagration hazards of cities 
and the fire underwriters will be content with more moderate 
rates and propertyowners will enjoy far greater immunity 
from the perils of fire than they have ever known. 





An amendment to the Exchange agreement was submitted at yes- 
terday’s meeting, providing for a new method of electing the arbitra- 
tion committee. The old plan is rotary and allows the manager to ar- 
range the names, so that when the bi-monthly vacancy occurs the next 
name in order takes its turn, but the new plan proposes that the 
election shall be by ballot by the whole Exchange, and members to 
serve one year, with an extra allowance for the first four having the 
highest rate to serve eighteen months, and thereafter annually elect 
alternately three and four members. There are so many objctions to 
the old plan that the amendment is regarded as an improvement. 


THE NEW YORK LIFE INSURANCE COMPANY. 


During a period extending over a little less than fifty-five years, that 
is from the date of commencing business April 12, 1845, to the close of 
1899, the New York Life accumulated insurances in force amounting 
to a little over one billion dollars. In the six years ending with 1904 
the same company added to the amount in force nearly another billion, 
and is now less than seventy-two millions short of the goal of two 
billions. The gap is a small one to close, and with the incentive of a 
diamond jubilee to celebrate in a few months, the vigorous agency 
force of the company will undoubtedly turn in sufficient business to 
enable the announcement to be made on the company’s sixtieth anni- 
versary that it has two billions of insurance on its books, representing 
nearly one million policies. 

On the first working day of the new year the public was in posses- 
sion of the statement showing the progress of the New York Life 
during 1904. That the statement came fully up to the expectations 
which had been formed, goes without saying, for every feature shows 
a continuation of the progress which has characterized the company 
in the thirteen years which have elapsed since John A. McCall was 
called to the presidency. The high-water mark of achievement set by 
the company in 1903 in the way of new paid-for business was ex- 
ceeded by more than fifteen and one-half millions, the agents turning 
in new business aggregating $342,212,569 divided among 185,367 pol- 
icies. Allowing three hundred working days to the year these figures 
represent an average daily production of 618 policies for $1,140,709. 
When it is considered that for three successive years the agents have 
kept up this average of a million a day in production of paid-for busi- 
ness, there is little cause for wonder that life insurance and the New 
New York Life are known throughout the civilized world. 

Years ago the figures entering into the annual statements of this 
company were described as stupendous, but still they continue to in- 
crease to such amounts as almost stagger the imagination. In fact 
the figures can only be properly understood by reducing them from a 
yearly to a weekly or even a daily basis. Thus, the premium income of 
the year 1904 was at the rate of over one and a half millions each 
week, or more than a quarter of a million for each of the six working 
days. Add to this the interest and other income, and the weekly re- 
ceipts of the company are shown to foot up nearly two millions. On 
every working day of the year there was paid to policyholders over 
$134,000, while there was laid by a daily average of $123,000 for their 
future protection. In the following summary the principal items of the 
statement are set forth: 


ITEMS AS OF DECEMBER 31, 1904. 


Potal PVOMIUM  WMCOMIC. ..00.0666cdiccc ccc ccc cescececccsvncnccesee $80,556,578 
PARE IEE PRMIINID yoo 6c tie cis Skies d's Ssdie's sis see ecmeseceeas eee was 16,334,694 
Total income from All SOUTCES... .......cccccescccsecccessececcee 96,891,272 
SU CE WOE I so. 56.6 00:0 0 sio eebibialdened 6 acce vice cosee betes 19,734,245 
Paid for matured endowments.............ccseecceeecceeeecees 5,051,629 
PRAM EOP PRB e660 5:5. 0 0.5:5- 66 cit 0,5.0:00 0.0 065.) cee. cee ewes nevee mene 1,723,160 
Paid Zor SUTPONGESR VALUES... 5 ocisiecc veccccccscccccceseseeseve sere 7,885,337 
Paid for dividends to policyholders..............cceeeeeeeecees 5,989,491 
Total payments to policyholders............cc cess cee ee ee eecees 40,383,862 
TOU APSO BODIOIIOD 5c oii io.c ace b:a.0 0:04 0.0.6.0 6 0ei0:b beer palais etree ne's 59,831,729 
Excess of income over disbursements............ecseeeeeeeeees 37,059,543 
TOCR) RUIMILUCO DRBOUE 6506.6 cincniececvaddecvacccectseceseeweens 390,660,260 


Reserve value of policies and annuities (policies known as 
the company’s three per cent policies, and all policies 
issued since 1900, being valued as per American Table of 
Mortality, with three per cent interest, and all others as per 
the Combined Table with four per cent interest), as per 
certificate of New York Insurance Department............. 336,222,459 


Gm eARaT) PURITIERGNS: 5c. 0 55, ca-s 5 010: ca ocece, bs .d'4:6.6'0'010 6.0'5 8 6'6:6 6, Crne' ev ekecere ses 6,909,691 
Additional reserves on policies which the company values on 

a higher basis than that used by the New York Insurance 

NOAM. 555s. ogre cs oewicae cle be Khe ns eee Peano a welEN Nb O68 waseieere 6,830,023 
Reserve to provide dividends payable to policyholders in 1905 

BONG GUPSSGUENt YOATG. oc. ccc cercvccccrisevecvcsesvivesecens 32,236,437 
Reserves for all other contingencieS.............cceeeeeeceeees 8,461,680 
Total funds over and above liabilities, as per State laws...... 47,528,140 
Actual new business of 1904 paid for, 185,367 policies for.... 342,312,569 
Old insurance revived in 1904.........cccceeeec cece eeeeeeceece 3,509,954 
Total outstanding business, January 1, 1904 (paid for) 924,- 

T12 POUCIES FOP. 6 o.oo ssc cnccncc ccd ncccectavescessesessseses 1,928,609,308 


The figures given above are, in every instance, on a bed-rock basis, 
all mere bookkeeping items having long since been done away with in 
the preparation of this company’s statements. Following the practice 
set a year ago, the showing of admitted assets is again on a cost basis, 
the excess of market value of bonds over cost not being taken into 
account. The company holds bonds to the book value of $287,062,384, 
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and valuing them on a most conservative basis their present market 
value is $294,309,762. The excess of market value over cost is there- 
fore $7,247,378, which the company would be perfectly justified in in- 
cluding in its assets and surplus. Compared with the statement of a 
year ago, the bond holdings show an increase in cost value of $39,- 
068,001, while the excess of market values over cost is greater by 
$5,100,821. Although the company has reached such a tremendous size 
its annual gains show that its maximum growth has not yet been 
reached. The principal increases of 1904 are as follows: 


INCREASES IN 1904. 


Ue RUIN CREED © SIMIOUINNOR 0.9 ee acre a etna ae Aba Geb ew aambelea cacao waa tacks $7,174,404 
NE ONE SEMEN Sg a are ad a) kb ao TOs a aeriadle wéele Soares wawWacdaeteds 1,447,337 
BED SRQUME SUOONNO oso cinco ceca ce ddidadeisiceccee tcimndadeoesce@actadaca 8,621,741 
In payments to policyholders..........cccccccccccccccccscccces 5,779,615 
In excess of income over disbursements..................220+- 1,675,471 
RUE SEU GION aa odie 6 cha de doa acd dies Wide a Paden deldtnevens 38,008,212 
In policy and other reserves as per State laws..............-. 37,577,655 
In new business paid for, 14,249 policies for................... 15,554,333 
In paid for insurance in force, 112,001 policies for............ 183,396,409 





* By including the market value over cost of bonds held, the actual 
increase is $43,109,032. 

Only about one-fourth of the ordinary companies of the United 
States write more than fifteen millions of new business in a year, 
so that the increased new business produced by New York Life agents 
in 1904 was greater than the individual writings of a majority of other 
companies. In the increase of over $183,000,000 in insurance in force 
the company again leads all other companies, and but ten companies 
of the United States have a total amount of ordinary business in force 
in excess of this amount. The persistent quality of the business written 
by the company is shown by the fact that the terminations of the year 
1904 amounted to but 9.3 per cent of the old business in force, or, to 
state the matter in a different form, over fifty-three per cent of the new 
issues were added to the amount in force. Inasmuch as the termina- 
tions from natural causes, such as by death and maturity of endow- 
ments, are steadily increasing, while the policies going off the books by 
reason of reaching the end of distribution periods are becoming greater 
in number each year, the proportionate gain in amount in force is more 
than satisfactory. So far as the vital question of economical admin- 
istration is concerned the company is again able to show a decreased 
ratio of expense in continuation of the record of several years past. 

It was in February, 18¢2, that John A. McCall was elected president 
of the New York Life, and in the thirteen years he has held that 
position the company’s growth has been most tremendous. In the fol- 
lowing table a comparison is made of the standing at the close of 1891 
with that at the end of 1904: 

THIRTEEN YEARS’ GROWT 


Growth in 
December 31, December 31, Thirteen 
1891. 1904. Years. 

PEI 06 62 he Side eocs he dowut $125,947,290 $390,660,260 $274,712,970 
NIG ores eves dee ceuts ak eens 31,854,194 96,891,272 65,037,078 
Dividends to policyholders...... 1,260,340 5,989,491 4,729,151 
Payments to policyholders....... 12,671,491 40,383,862 27,712,271 
Paid-for policies in force........ 182,803 924,712 741,909 
Paid-for insurance in force...... 575,689,649  1,928,609,308  1,352,919,659 


During the thirteen years ending with 1904, therefore, the assets, 
income and payments to policyholders have increased to three times 
the amounts at the beginning of the period, the number of policies 
over five times and the insurance in force over three and one-half 
times, while the dividends paid policyholders last year were nearly five 
times as large as in 1891. The figures of growth appear still more re- 
markable when it is considered that there are but two companies in the 
world whose annual statements exceed the gain made in the thirteen 
years alone of the New York Life. 

Now that the statement has been filed with the several State Insur- 
ance Departments and sent broadcast to the policyholders of the com- 
pany, the agents are in a stronger position than ever to present their 
claims for the business of the public and the results will no doubt be 
apparent in the volume of business to be rolled up prior to the cele- 
bration of the diamond jubilee early in the spring. So far, under Pres- 
ident John A. McCall’s administration, the New York Life has taken 
no backward steps, and with the prosperous condition of the country 
in every line of business and industry, there can be no question but 
that the next annual statement will show satisfactory progress. 

In concluding this review of a great statement it is fitting to add a 
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summary of the work accomplished in the full sixty years of the 
company’s existence, in the collection, distribution and preservation 
of a vast trust fund. 


RESUME, 1845-1904, INCLUSIVE. 


Promslam IMCGme: 2. cic cccicccice J athadonitiauadensdh paw ala hii $857,513,946 
TR I, Eas og ca cece cand wadedetadadadaucddédesewdeca 198,482,163 
NIN oo cata wind adnan odcanes ce eedad awards ekadbeawneas 1,055,996,109 
ID 6 kin re dona ceed ae vec dudeadewecavewecssagdaae 455,015,454 
CR I fin ds se cadcennhs denenscwe datas ansduscoensscornees 210,320,395 
ere III, bs sac iic uu aaa adc amacedddeasdekdatadaennan 665,335,849 
Income over disbursements, being assets on hand January 1, 

NO ooo wddad we deeds adensaeedesaukeeens dGeawend Chntengaeiens 390,660,260 





SPECTATOR SURVEYS. 
IN AND ABOUT NEW YORK. 


One thing was definitely settled at the hearing on the question of an 
assessment upon the Atlas Mutual policyholders in Boston last 
Thursday, and that was the exemption of all policies which expired 
previous to the Baltimore fire. Upon other occasions, when mutual 
companies have been involved in Massachusetts, the date of expira- 
tion of the policy seemed to have no relation to the assessment ques- 
tion. Policies which expired two years prior to the bankruptcy of 
the company were subject to assessment, the same as if they were 
alive at the date of the receivership. The affairs of the Atlas were 
gone over, and it appeared the shortage in funds required to pay ali 
claims against the company is less than $25,000. A careful sifting of 
the loss claims reveals several cases of doubtful liability, and in the 
case of a blanket policy upon which no premium has beer paid, the 
deduction of the premium from the loss will reduce it from $7200 to 
$1400, although in the prepared statement the loss was put down as 
total, and no claim for unpaid premiums suggested. The question of 
assessment is in abeyance. 





The shake-up in the Royal Exchange local department has resulted 
in the resignation of R. D. Tweeddale and the entire stoppage of 
the local business for the month of January. It is supposed this 
cessation of new business or renewals of old is intended to afford an 
opportunity for the company’s officials to ascertain exactly where they 
stand. The brokers whisper in guarded sentences that some very 
strange discoveries led to the conclusion that the only safe course was 
to clean house first and rid the books of all the undesirable risks, but 
it was certainly a very unusual proceeding to stop the premium ac- 
count at the height of the busiest season of the year. The head office 
manager, Mr. Stiles, is in: full charge of the regular agency depart- 
ment, which is running along as usual. 

Several of the Pennsylvania railroad policies on property in and near 
this city will expire in a few days, and in view of the operations of 
a brokerage firm allied to the Board of Aldermen, who are hoping to 
get the orders for renewal, the curiosity-of the brokerage element is 
on a keen edge. 

An English manager a few days ago rejected a broker’s form 
which referred to a diagram on file in a broker’s office. He was will- 
ing to accept an amendment to insert the name of a regular company 
or his own office, but objected, on principle, to the plan of allowing 
brokers to retain possession of diagrams and making them part of 
the contract, merely by reference. This is properly an Exchange mat- 
ter, and should be dealt with by that body. Not many years ago 
there was a heavy kick over a diagram which had been manipulated 
by a broker by carrying the number of the buildings. The rates 
when originally made referred to a diagram. The wicked broker 
changed the numbers so as to give the lowest rates to the heaviest 
items and apply the highest rates to buildings where the amounts 
insured were the lowest. 

In this city the breweries are compelled to use the consequential 
damage clause in their policies, or provide two sources of supply of 
cold air for their refrigerating plant. If they warrant the double 
supply they are exempt from the consequential damage clause ; if not, 
they must pay an extra rate for its omission. The city brewers have 
learned that in the West some of their brethren are exempt from the 
extra charge, and not compelled to use the objectionable clause. 
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What they want to know is why should the same companies which 
fail to insist upon either in Western cities, insist upon it kere. They 
inquire why there is one rule in the West and another in New York 
and Staten Island? This is a conundrum for the companies. 

The inconsistencies of schedules between the several cities is one 
of the subjects before the committee of twenty, and it is the source 
of considerable comment. The only proper ending of the incon- 
sistencies is for a uniform schedule of charges for deficiences and 
credits for superiorities. The local conditions can be adjusted in 
the base rate, and if there is deficient water supply or fire-fighting facil- 
ities, add a slip charge for the deficit protection. But there are in- 
consistencies in the schedules near home. For instance, an operi stair- 
way was charged for in a Broadway risk. The owner closed it 
effectually by removing the stairs and boarding over the opening. 
Then another charge was added for absence of stairways, which, to 
the lay mind seemed absurd. But it is a big subject for the under- 
writing mind. 

The suburban association is trying very hard to keep rates at a 
proper level in the territory under their control, but it is charged that 
the association companies are not well supported by their associates. 
The rates were poorly kept, and agents in several towns are accused 
of cheating. They have had their own way so long that they die hard 
now they are under restraint. The trouble, as usual, is with the com- 
panies. They can compel obedience by the agents if they will—their 
failure shows weakness. 


A public lecture under the auspices of the Linden Society of this 
city was given on Tuesday evening at the Museum of Natural His- 
tory. The subject was “The Gulls of New York and Their Plum- 
age.” A New York broker who was present said he expected to 
hear something about bogus insurance companies and their patrons, 
but there wasn’t a word said about the most remarkable species of 
“Gulls” of the human kind on record. Their feathers are not at- 
tractive, but their title to be called “gulls” is unquestioned. 


The answer of the Newark Exchange to the complaint of the 
Attorney-General for its dissolution, on the ground of conspiracy 
in restraint of trade, was filed on Monday last. It is a masterly docu- 
ment and refutes the charge of conspiracy completely, and shows 
that it is not even a monopoly, inasmuch as there are many companies 
taking risks in Newark who are not members of the Newark Ex- 
change and are not bound by its rates. This case looms into national 
importance as a test of the right of the companies to join in an asso- 
ciation for uniform rates and rules. The whole question seems to be 
involved in the case. 


Local agents in this city and elsewhere, who hold contingent com- 
mission contracts with their companies, have allowed it to become 
known that they have some round sums to collect on account of 
their contracts. We are advised that in one office in this city the 
“contingent” shows up so handsomely that the president of one of 
the companies concerned suggested to the agent that he would like 
to exchange places, and let the agent take the president’s salary, 
while he took the agent’s contingent. Note—the Baltimore and 
Rochester agents are not included in this arrangement for the present 
year. 

The earliest statements of all are from Hartford—the Etna, 
Phcenix, National and Hartford all sent out summarized statements 
of assets and liabilities as of January 1, by the mail of January 2, 
with their usual dividend checks. It is not supposed the figures were 
absolutely accurate, or that the final adjustments in the sworn state- 
ments will not show slight variations. The marked feature in all 
these early returns is the increase of net surplus fund. The state- 
ments from now on will follow one after another in rapid succession, 
to the gratification of the curious students. 

There is an interesting suit pending between a brokerage firm and 
a seller of chemical engines. The claim is that the latter agreed to 
furnish a certain number of the engines for a stipulated price, and 
failed to deliver the goods in time. The buyer was obliged to buy 
them elsewhere at an advance of over one hundred per cent, and now 
sues the seller for the difference, amounting to about $1500. 

For downright stupidity we have seldom seen anything surpassing 
the editorials in a leading daily paper holding the fire insurance com- 
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panies responsible for the heavy fire losses of the country. It was 
broadly stated the companies were doing nothing to minimize the 
destruction of property, and this, too, in the teeth of the fact that the 
underwriters, by encouraging improvements and safeguards, super- 
vise construction, cut-offs, automatic sprinklers and alarms, and other 
devices are constantly increasing the general safety of cities. But 
aside from that, the article assumes that it is the business of under- 
writers to enforce insurance on risks not up to their standards. 
Surely, if they did, there would be a louder howl about monopolists 
and extortioners than ever. 


The latest conundrum is: “Is it the duty of a fire office in settling 
a loss to publish to the world and the district attorney any informa- 
tion it may acquire of the fraudulent character of a claim under its 
policy?” The guessing is going on quite actively among the com- 
panies which escaped payment of a September loss through the sur- 
render of their policies. 


The Montreal-Canada is one of the condidates for surplus lines in 
this city. It appears by the official returns in Canada that the com- 
pany was formerly a mutual office, but is now a stock company 
with a paid-up capital of $15,796. 


It is understood the Insurance Department objects to several com- 
panies employed by the surplus line agents of this city. 


A broker who is not afraid of the conspiracy charge, says he re- 
joices that there are no non-board companies doing business in this 
city, and that rates are hard and fast, without any sign of variation. 
What about rebates by dishonest brokers? 


The Insurance Society of New York held a meeting on Tuesday 
last at its rooms, 73 William street. After the usual informal din- 
ner Frederick H. Cowles, vice-president of the Magnet Wire Com- 
pany, addressed the members on the subject “The Human Element 
in Fire Departments.” His address was replete with matter of great 
interest to fire underwriters. 


The Bremer, Du Four, Pinkney & Dudley Company announce that 
they have succeeded the Bremer, Du Four, Ring & Pinkney Company, 


Mr. Ring having retired and John L. Dudley, Jr., having become a 


partner. 

Charles E. Ring has retired from the Bremer, Du Four, Ring & 
Pinkney Company, to devote his entire attention to his own large per- 
sonal brokerage business, with offices at 80-82 William street. 


R. D. Tweeddale has resigned the Metropolitan agency of the Royal 
Exchange. 

Gross & Gross of Providence, R. I., have opened a branch office in 
this city in the Knickerbocker Trust building, Thirty-fourth street and 
fifth avenue. 


L. P. Bayard, Jr., has been appointed agency secretary of the 
United States branch of the Phoenix of London. 


The Commercial Union and the Palatine of London have appointed 
Charles Russell their local secretary. 

Arthur H. Gorse, secretary of the New York Fire, has resigned 
in order to take a needed rest. 

The London Assurance will remove its United States offices from 
44 Pine street to 59-61 Pine, about February 1. 

Frank Lock, United States manager of the Atlas Assurance, will 
make a business trip through the Southern States in a few weeks. 

Frederic A. Parsons, vice-president of the Atlantic Mutual Marine, 
has resigned, and Cornelius Eldert, formerly second vice-president, 
has been elected to succeed him. Theodore P. Thomas has been 
elected second vice-president. 

The newly elected officers of the Hamilton Fire of New York 
are as follows: President, Marvin S. Buttles; vice-president, James 
A. Silvey; secretary, D. D. Leeds. M. Dugro Buttles is general 
agent for the company at the home office. 


J. A. Silvey, the new vice-president of the Hamilton, is well and 
widely known in fire-underwriting circles, having formerly been 
for many years secretary of the German-American of New York. 
He then retired from the business for a few years, but kept in touch 
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with insurance matters at all times. He is recognized as being in 
the front ranks of practical, intelligent and progressive fire under- 
writers. His advent as vice-president of the Hamilton will be wel- 
comed by a host of friends throughout the country. 


Life and Casualty Notes. 

Following is a list of insurance companies’ buildings in this city 
upon which the tax assessments this year are the same as last year. 
Liverpool and London and Globe, $790,000; Lawyers Title Insurance 
Company, $600,000; New York Life, $3,790,000; Mutual Reserve, 
$1,285,000; Home Life, $835,000; Germania Fire, $520,000; Conti- 
nental Fire, $870,000; Commercial Union, $580,000; Washington Life, 
$2,400,000; American Surety, $2,500,000; Metropolitan Life, $5,300,- 
000; Hartford Fire, $650,000; Security Trust and Life (St. James 
Building), $1,900,000; German-American Fire, $2,130,000. Owing 
to the general increase in assessments under the Low administration, 
few advances were made this year. Below is a list of such buildings 
as were advanced, the 1904 figures appearing in parentheses: Metro- 
politan Life, $5,700,000 ($2,130,000); Atlantic Mutual, $3,775,000 
($2,800,000) ; Hanover Fire, $750,000 ($460,000); Manhattan Life, 
$2,850,000 ($2,550,000) ; Equitable Life, $11,100,000 ($10,045,000) ; 
Mutual Life, $9,300,000 ($6,800,000). 

C. C. Gardner, formerly St. Louis general agent for the Hartford 
Steam Boiler, is now New York city manager, succeeding T. H. Bab- 
cock, resigned. 

Numerous endorsements come to us daily as to the standing of THE 
Spectator. Only to-day’s mail brings the following from Walter P. 
Corbett, a well-known insurance man, and one of the State managers 
of a large life company: ‘My very best wishes for THe SPECTATOR 
for 1905. I have read it for a number of years, and take pleasure 
in pronouncing it the highest class insurance journal published.” 

On January 4 the Gross & Gross Company, a new corporation, or- 
ganized to do a general real estate and insurance business, opened 
offices in the Knickerbocker Trust building, Thirty-fourth street and 
Fifth avenue. George L. and Harold J. Gross, who compose the firm, 
are from Providence, R. I, where they are widely known in real 
estate and insurance circles, having for years represented the Fidelity 
and Casualty Company there as State agents. Edward Griffith, of 
E. E. Clapp.& Co., is one of the directors in the new corporation, 
which has been appointed branch manager for E. E. Clapp & Co., 
with a special department for accident, health and burglary lines in 
charge of T. H. Mack, of the main office of E. E. Clapp & Co., whose 
agency wrote over $1,000,000 in premiums last year. 





BOSTON AND VICINITY. 

Following are the names of the insurance committee of the Massa- 
chusetts Legislature for 1905. Senate—Heath of Worcester, Craig-of 
Essex, Peters of Suffolk. House—Walker of Waltham, Power of 
Boston, Smith of Templeton, Adams of Lowell, O’Brien of Worcester, 
Bearse of Springfield, Salter of Lynn and Clark of Cambridge. 

A new Boston fire insurance firm has been formed, that of Arthur 
W. Burke & Co., consisting of Arthur W. Burke, general agent of the 
liability department of the A®tna, and Thomas S. Prouty, formerly with 
John Paige & Co., and late in the office of J. J. E. Rothery. The new 
firm will carry on a general insurance business. 

The report of the Boston Protective Department for the month of 
November, just appeared, gives the following figures: Loss on build- 
ings, for the month, $200,114; insurance on buildings, $2,888,050; loss 
on contents, $209,197; insurance on contents, $762,120; total insurance 
loss, $448,331 ; total insurance, $3,650,170. 

The Boston Insurance Library Association held a special meeting 
Monday, when one hundred and sixty were elected to associate mem- 
bership representing members of the new Boston Insurance Society. 

The prompt working of an automatic alarm last Wednesday morn- 
ing, in the building of the White-Smith Publishing Company, pre- 
vented a probable loss of between $75,000 and $100,000. 

F. M. Lloyd, who resigned his active membership in the New Eng- 
land Insurance Exchange, has been elected to honorary membership. 


The New England Insurance Exchange held its annual meeting 
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Saturday afternoon, when officers for the ensuing year were elected, 
as follows: President, Charles D. Palmer; vice-presidents, T. H. 
Dooley, S. E. Barton, W. H. Hellyar; executive committee, W. E. 
Burpee, F. E. Stone, H. F. Blood, W. F. Dearborn, J. W. DeWolf; 
secretary and treasurer, C. M. Goddard. 


The active membership of the Exchange now numbers one hundred 
and forty-one. 

The fire insurance business in New England was reported to be in 
a fairly satisfactory condition, the least satisfactory conditions being 
in Maine, where the loss ratio has been heavy. 


Life and Casualty Notes. 
The annual business meeting of the Boston Life Underwriters Asso- 
ciation for the election of officers for the ensuing year, and for the 
presentation of reports, was held Tuesday evening, the 1oth instant. 


Monday evening, at Young’s Hotel, Manager F. E. Keep of the Mu- 
tual Life gave a dinner, complimentary to his agency force. A letter 
of congratulation from President McCurdy was read, and remarks 
were made by Assistant Manager Burns, Special Agent Brush and 
Medical Examiners Greene, Prescott and Ames. 


Strange to say, Governor Douglass, in his inaugural message, made 
no mention of insurance of any kind. 


NOTES FRO? PHILADELPHIA. 

To-morrow evening, officials and friends of the Fire Association of 
this city will gather at the Union League in response to the invita- 
tion of that company to be present at its regular annual dinner. It 
goes without saying that those fortunate enough to receive an invita- 
tion will make every effort to be present, as these occasions are thor- 
oughly enjoyable ones. The annual meeting will be held during the 
day. : 

On Saturday last at noon, Miss Josephine M. Miller, daughter of 
Richard R. Miller, the prominent insurance agent of Camden, N. J., 
was married to Isaac T. Shoemaker of this city. While Mr. Miller 
served as treasurer of the city of Camden his daughter attended to 
his insurance agency, and so well did she do so that she continued 
in that capacity until a few weeks ago. That Mr. Miller appreciated 
the immense amount of detail which she relieved him of, is shown 
by the fact that on the first he consolidated his agency with that of 
Mayhew & Thompson, the title of the new concern being the Miller, 
Mayhew & Thompson Company. 

The Lumbermens of this city has declared the usual semi-annual 
dividend of five per cent. 

The series of free public lectures upon the different phases of in- 
surance, which has been added to the curriculum of the Wharton 
School of Finance and Commerce of the University of Pennsylvania, 
will be inaugurated on Thursday next by an address on “Fraternal 
Insurance,” by Miles M. Dawson. The programme includes the fol- 
lowing: “Economic Relation of Life Insurance to Society,” F. C. 
Oviatt; “Insurance as a Science,” Frederick L. Hoffman; “Policy 
Contracts in Life Insurance,” L. G. Fouse; “Investment of Funds,” 
John W. Hamer; “Calculation of Premiums,” J. Burnett Gibbs; 
“Organization and Management,” L. G. Fouse; “Assessment Insur- 
ance,” Miles M. Dawson; “Industrial Insurance, “F. L. Hoffman; 
“Essentials of Administration,” Henry C. Lippincott; “State Super- 
vision,” S. H. Wolfe; “Lapses and Reinstatement,” J. H. Jeffries; 
“General Review,” F. C. Oviatt; “Policy Contracts,” F. C. Oviatt; 
“Rate-Making,” Charles A. Hexamer; “Fire Prevention,” E. N. 
Crosby; “Accident Insurance,” E. L. Lott; “Employers Liability,” 
W. F. Moore; “Corporation Suretyship,” Governor Edwin Warfield 
of Maryland. Solomon Huebner, a graduate of the University of 
Wisconsin, who also took a post graduate course at the University 
of Pennsylvania, will have charge of the insurance department. The 
lectures will be open to the public. 

The Citizens Insurance Agency Company of Charleroi has been 
granted a charter by the State of Pennsylvania, with an authorized 
capital of $20,000. 

Losses by Christmas fires in Philadelphia last year were fewer 
than for many years, judging by the records of the fire department 
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and the insurance companies. Underwriters attribute this satisfac- 
tory condition to the declining popularity of wax candle decorations 
for Christmas trees in favor of small electric bulbs. 


The Fire Insurance Company of the County of Philadelphia has 
declared the usual semi-annual dividend of three per cent. 

As a sequel to the abandonment of fire station No. 8, in the hotel 
and theater district on Tennessee Avenue, Atlantic City, N. J., the 
fire commission is preparing to erect a $100,000 fire station on Pacific 
avenue, between Pennsylvania and New York avenues, and another 
at Pacific and Florida avenues. The city now has thirteen steamers 
in service or reserve, and there will be added to the equipment shortly 
four chemical engines to cost $2500 each, and an aerial truck with 
100-foot extension ladder. 


Regarding the efforts of certain interests to effect a change in the 
management of the Delaware Insurance Company at the coming an- 
nual meeting on the 23d, a director said last week: 

The proxies received by the management indicate that the majority 
of the stockholders desire no change. At the same time there is no 
hostile feeling against the different interests who have expressed a 
desire to be represented, and it is quite possible that an amicable 
agreement may be reached by which several directors representing 
those interests may be elected to the board. 

The name of Marx S. Mayer as second agent of the North German 
Fire of New York, has been removed from the list of agents under 
the association agreement, he having held his agency under W. Ben- 
nett Gough, the former representative of the company in this city. 


Life and Casualty Notes. 

Oscar G. Berry has been appointed, by the Phoenix Mutual Life of 
Hartford, general agent for Eastern Pennsylvania, Delaware and 
Southern New Jersey. He will work in conjunction with Manager 
H. W. Littlefield of this city. 

Manager E. A. Woods of the Pittsburg agency of the Equitable 
Life has had his territory increased by the addition of the counties of 
Tioga, Lycoming, Union, Mifflin, Juniata and Snyder of this State. 


Attorney-General Hampton L. Carson of this State on Thursday 
last furnished Banking Commissioner McAffee with an opinion de- 
fining the rights of building and loan associations doing business in 
Pennsylvania on “the national plan.” He finds many objectionable 
features in the plan, one being: The issuing of policies of insur- 
ance or contracting with certain of its members to insure their lives, 
and in the event of their death the policy is made payable to the as- 
sociation, and the shares of stock are matured, the association getting 
the benefit of the difference between the face of the policy and the 
amount of money still owed by the shareholder upon his stock. He 
says, on this point: 

The issuing of policies of insurance upon the lives of certain of the 
shareholders is not within the purpose for which these associations 
were incorporated, and it is a discrimination against the shareholders 
not so insured, and is also open to the objection of conflicting with 
the laws governing the writing of insurance under licenses granted 
by the Insurance Commissioner, upon the lives of persons within this 
Commonwealth, and no report of the same is made to the Insurance 
Department. The law has drawn in its wisdom distinctions between 
building associations, banks, trust companies, real estate companies 
and insurance companies, and established as to each a statutory 
system of its own. Confusion of these, or usurpation on the part of 
one class of the rights and powers of others, is wholly unauthorized. 


In summing up Mr. Carson also says: 

It is my deliberate conclusion that each and all of these acts are 
ultra vires and without warrant of law, and should be stopped at once 
by your Department. 

On Sunday last Samuel R. Shipley, president of the Provident Life 
and Trust Company, celebrated the seventy-seventh anniversary of 
his birth. When the Provident began business, June 28, 1865, he 
was elected president, and has served in that capacity continuously 
ever since. Despite his advanced years, Mr. Shipley is still strong, 
and his mind active, and he seldom absents himself from his office. 





—“I consider THe Spectator the very best insurance journal published, and 
look forward with great pleasure to receiving the paper regularly.”—James T. 
Brophy, agent the Atlas Assurance Company, Limited. 
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CORRESPONDENCE — 


ALBANY LETTER. 


[FRom OUR OWN CORRESPONDENT. ] 


Nothing in the shape of proposed insurance legislation made its ap- 
pearance at the opening session of the two houses last week. Thus far 
no insurance measures have been suggested for introduction. However, 
this is not significant, inasmuch as in recent years most of the insurance 
bills are not offered until well along in the winter. 

It will be toward the middle of March before the annual report of 
Superintendent Hendricks of the Insurance Department is presented to 
the legislature. It would be ready for submission much earlier were it 
not that the insurance companies have until February 1 to file their an- 
nual statements, after which the department force must tabulate them 
for incorporation in the Superintendent’s report. What recommenda- 
tions will be contained in the Department’s annual report have not been 
indicated as yet. 

This week the chairmanships of the insurance committees of the Senate 
and Assembly will be announced. Senator Marshall of Brooklyn, who 
headed the committee in the upper house during the last session, has 
not been returned. Who his successor will be is a matter for specula- 
tion. Senator Malby of St. Lawrence is second on the committee, but it 
is unlikely that he will succeed Senator Marshall in charge of the insur- 
ance committee, as the St. Lawrence representative is expected to retain 
the chairmanship of the Senate finance committee. No doubt Assembly- 
man Lewis of Oswego will continue as chairman of the house insurance 
committee. LANCASTER. 

Albany, January 12. 





HARTFORD BUDGET 


[FRomM OUR OWN CORRESPONDENT. ] 


By far the most important event in insurance life in this city this 
week is the annual meeting and banquet of the Hartford Board of Fire 
Underwriters, this morning and to-night. At the business meeting, held 
in the board rooms in the Hartford Fire building this morning at 10:30, 
while a few changes were made in the personnel of the committee and 
officials, the general makeup is unchanged, both in names and in the 
combination of ability and excellency. President Charles E. Chase of 
the Hartford Fire, and Frank R. Knox, son of Assistant Secretary John 
B. Knox of the Phenix Fire, have now filled the respective chairs of 
president and secretary and stamp clerk of the board for several years 
with distinction. 

At the annual banquet this evening, at the Hartford Club, the guests 
of honor were his Excellency Henry Roberts of Hartford, Governor of 
Connecticut; his Honor William F. Henney, Mayor of Hartford, and 
Charles D. Palmer, president of the New England Insurance Exchange 
and New England special agent for the Hanover. This was Governor 
Roberts’ first public appearance since his inauguration and reception 
last Wednesday. The committee of arrangements this year was composed 
of home office men, with the exception of Clarence I. Beardsley, of the 
agency firm of Beardsley & Beardsley, local agents for the Aitna and the 
Pheenix, and with Alexander C. Adams, assistant secretary of the Attna, 
as chairman, one of the best dinners and post-prandial programmes in 
the history of the board resulted. An effort was made toward actual 
informality this year, and all the toasts were impromptu, all the home 
office men—and the majority of them were present—and a number of the 
agents making entertaining short addresses. Governor Roberts and 
Mayor Henney received ovations for the pleasant words of welcome and 
commendation, and the rather technical talk of Mr. Palmer was greeted 
with appreciative applause, as were the lighter, humorous toasts of the 
local gentlemen. Edward M. Day of this city, executive secretary to 
the new Governor, was also present, and Charles E. Parker of Kimball 
& Parker attended in his triple capacity of president of the fire com- 
mission, New England manager for the Insurance Company of North 
America and local agent for his other companies. 

The complete and standard sprinkling of the Sage, Allen & Company’s 
department store will not only reduce the rate by about one-half, but 
will also serve to materially reduce the conflagration hazard, by break- 
ing in at one of the supposedly most dangerous points. The Sage-Allen 
building is of slow-burning, steel construction, and at present has the 
much-desired brown color on the maps; but this additional protection 
which Normand F. Allen, the owner, has arranged for, both in his pres- 
ent store and in the addition thereto, will greatly enhance the reputation 
of the property as a good risk, even though in the congested district. 
The new building, the rear of which adjoins and communicates with the 
rear of the old building, is a two-story structure of the same design and 
is being erected on the spot of the disastrous Cornwell fire, January 24, 
1904. With the department store of Brown, Thomson & Company 
equipped with standard sprinklers, tank and thermostats, the congested 
portion of the east side of Main street is very well protected. : 

Hartford, January 10. UNDERWRITER. 


—In commemoration of the completion of his twenty-fifth year of ser- 
vice with the Prudential, Superintendent Dykeman of Long Island City 
gave a dinner on December 28 to his staff, the chief officers of the com- 
pany and other friends. The party numbered about seventy, and met at 
The Arena, in New York. After dinner Mr. Dykeman started the speech- 
making and was followed by President Dryden, Vice-President Ward, 
Secretary Gray, Medical Director Hamill and many others. Superinten- 
dent Dykeman was presented with a beautiful silver cup by his staff, 
Agent Edwards making the presentation speech. 
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INDUSTRIAL INSURANCE. 


Hints for Industrial Agents. 

Keeping the Ranks Full.—For the superintendent or assistant there 
are always two things to remember as essential to growth and progress— 
volume and quality. To keep the volume of business up to the standard, 
the ranks must always be kept full. Every time an agent leaves the 
service his place should be filled without delay. The art of organization 
consists in having a man ready to fill each place in the complex machin- 
ery the moment it is vacant. Every day your force is depleted your 
possible returns in new business and collections are proportionately 
smaller. The tendency should be, therefore, toward an extension of the 
force as circumstances warrant it, and this should be the policy whether 
the agency you are changing is a debit agency or only a straight can- 
vassing opportunity. Always try to have men ready to take the places 
of men who are not developing as you want and expect them to. Don’t 
wait until you dismiss one agent before finding another to fill his place. 
Forehandiness, in this as well as in other things, makes your success 
more of a certainty. 

Superintendents’ ‘‘Talks.’’-—Are you carrying on in your district those 
weekly ‘“‘Talks’’ that have always proven so profitable? No better means 
of “‘getting together,” of developing a spirit of fraternity among the 
men, of bringing about a unity of interest and of method in the handling 
of the details of the business in the field has ever been devised. In 
many districts the men all get together once a week, discuss experiences, 
take up matters concerning the writing of business or matters affecting 
the collections or other branches of the work, and the experiences thus 
exchanged, coupled with the superintendent’s own valuable hints, will 
prove of great value to the men and to the district. As a matter of fact, 
these meetings are not only great educators, but frequently the most 
valuable and useful means of diffusing knowledge along lines of the busi- 
ness which do not ordinarily come directly in the industrial agent’s ex- 
perience, and the additional knowledge and information thus gained 
often helps the agent greatly in the prosecution of his work. 

Theory as Well as Practice.—It is always well for every life insurance 
man, be he solicitor, assistant, superintendent or manager, to have some 
correct idea of the ‘‘theories’’ of life insurance, so-called—that is, the 
principles upon which the preparation of life insurance rates are based— 
the laws of mortality and the accumulation of money at interest. It is 
not at all necessary that the information on these subjects be as far 
reaching as would be required by an actuary, for example. The basic 
principles of life insurance are not complex. They are easily mastered 
with a little application—plenty of good books have been written on 
these subjects. And some of these, while short, contain sufficient sources 
of information along these lines to make their perusal profitable to the 
agent who will devote a little of time to this purpose. Then, when ques- 
tions arise, as they are bound to arise, concerning phases of the business 
a little removed from the two branches with which an agent is most 
familiar, writing new business and making collections, he is not at a 
loss to find the answer which experience demands. 

Everybody Insured?—Often a new agent will become discouraged by 
repeated failure to secure results after a week or so of hard work, and is 
led to the conclusion that there is no opportunity to write new business 
because, as he often expresses it, ‘‘Everybody is insured!’ If you have 
for a moment gotten that idea into your head, Mr. Agent, the quicker 
you get it out again the sooner you may expect to get actual results from 
your canvassing. Some time ago a canvass was made for the purpose 
of collecting certain statistics, and seventy-five families living on the 
East Side of New York were visited. All of these were families who 
spent a sufficient sum of money to live on comfortably, but it was found 
that in only forty families out of the seventy-five was any insurance 
held. In other words, in nearly fifty per cent of these cases there was 
still plenty of opportunity to write business, if any one able to control 
the situation had only been around to grasp it. ‘“‘Get busy,’’ Mr. Agent, 
and you will find that right around you, close around you, similar con- 
ditions exist. 

Opportunity.—We speak a great deal about ‘‘opportunity knocking,” as 
if it were something which came to us, instead of really an environment 
into which we place ourselves. President Roosevelt used to say that he 
attributed a large part of his success to his habit of “staying around 
where things were happening.’ Of course, all that wouldn’t have done 
any good at all if he had not been prepared to act, and act intelligently. 
Every industrial insurance worker is surrounded by opportunity—he 
lives in an atmosphere of opportunity—and if he doesn’t improve his 
chances he should not blame any one but himself. ‘Opportunity’ is 
simply the market for our particular product, whatever that product hap- 
pens to be. If we bring our life insurance wares to the families of the 
thirty-five out of the seventy-five in our locality who have none, we will 
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find “opportunity” waiting for us, and if we push our chance strongly 
enough we will secure the results all right, have no fear! 

Some men want all their work done for them, and others there be who 
don’t want anything but the chance to work to prove what is in them. 
No self-respecting agent will ask his assistant to do anything more than 
is absolutely necessary to help him in the conduct of his agency. Of 
course, every assistant always stands ready to do all that is right for 
his agents, but he should not be expected to write his business for him. 
An agent should only call on his assistant to help him in canvassing 
when the case actually gets too hard for him to handle, or when it opens 
complexities which he is not sufficiently experienced to deal with suc- 
cessfully. Don’t expect your assistant to do all the work for you, Mr. 
Agent, for if he does, of what use are you going to be to him or to your- 
self? 





Minor Industrial Notes. 

—The top-notchers on the Colonial managers’ list are: Louis Janson, 
Williamsburg; G. A. Latour, Harlem; C. W. Hugg, Newark; J. T. Evans, 
Camden; H. C. Miller, Norristown. The rivalry between Williamsburg 
and Harlem has been intense, and the position occupied by Manager 
Janson is made all the more noteworthy because of the known capabili- 
ties of Manager Latour, who has done such splendid work for his com- 
pany in Harlem. 

—The Life Insurance Company of Virginia started the new year with 
a new industrial policy, which is a combination of the twenty-payment 
life and mortuary dividend forms used in its ordinary department, and 
will be written from ages 1 to 50. It provides for the payment of pre- 
miums for twenty years, becoming paid-up at the end of that time. If 
death occurs during the second ten-year period of the contract, all pre- 
miums paid during that time will be returned, together with the amount 
stated in the schedule. It also provides for paid-up values after five 
years, cash values after ten years and a cash dividend at the end of 
twenty years. 

—President Hegeman of the Metropolitan has announced that a cash 
dividend of ten weeks’ premiums, which is equivalent to about twenty 
per cent of the annual premium, has been declared on all industrial 
policies issued in 1880, 1885, 1890, 1895 and 1900. This applies also to poli- 
cies of other companies reinsured in the Metropolitan. For nine years 
the company has been declaring dividends to policyholders in this man- 
ner, and in that time has paid out over $5,000,000. About $650,000 will 
be paid out for dividends in 1905, and it must be remembered that this 
has been done without the company having obligated itself to pay divi- 
dends by any provision of its contract. These dividends will, therefore, 
be in the nature of a surprise to industrial policyholders, many of whom, 
doubtless, have not been expecting anything of the kind. 

—The Prudential winners of industrial honors for 1904 can now be 
announced, the latest list having been brought up to December 26. Su- 
perintendencies which led in the actual industrial increase for the year, 
including the week of December 26: J. M. Johnson, Philadelphia 7; J. 
Reid, Milwaukee 1; H. R. Kendall, Louisville; L. F. Miller, Allentown; 
J. S. Kendall, Anderson. Superintendencies which led in actual indus- 
trial increase for the year, including the week of December 26, propor- 
tionate in each case to the number of men on staff, including both 
assistants and agents: B. L. Tatman, St. Joseph; C. W. Simonson, 
Bloomington; A. E. Rogers, Chicago 11; J. H. Hughes, Indianapolis 2; 
J. M. Mackintosh, McKeesport. Assistants who led in actual industrial 
increase: E. B. McManus, Springfield, Mass.; L. Schwartz, New York 7; 
M. F. Goebel, Davenport; A. Huebner, Brooklyn 8; A. A. Jekel, Louis- 
ville. Agents who led in industrial increase: W. Ettelson, Philadelphia 
7: E. Eberhard, Brooklyn 8; L. Trattner, Denver; G. A. Switalski, Mil- 
waukee 1; B. Ringer, Brooklyn 5. 








NEWS OF THE WEEK. 
THE MIDDLE STATES. 








Middle States Life and Casualty Notes. 

—The Electric Assembly of Bradford, Pa., has changed its name to The 
karnest Americans. 

—W. S. Tompkins and W. W. Silvey, under the firm name of Tompkins & 
Silvey, have charge of the Wilkesbarre, Pa., office of the Columbian National 
Life. 

—Rodman Wanamaker of Philadelphia has taken out $1,200,000 additional life 
insurance in the Mutual Life. This makes Mr. Wanamaker’s total life insurance 
$3,200,000. 

—L. C. Robens, secretary of the Reliance Life of Pittsburg, has been appointed 
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director of agencies and will have W. R. Bruce, who has been with the company 
since its organization, associated with him in this important work. 

—The American Relief Assurance Company of Philadelphia has increased its 
capital from $25,000 to $100,000, and changed its title to American Assurance 
Company, dropping the word ‘‘Relief.” 

—Grant Siverd has been elected secretary of the Reliance Life, succeeding 
L. C. Robens. Mr. Siverd has been in the business seventeen years, has been 
actively engaged in life insurance ever since, and is a devoted student of its 
principles. His former position with the Reliance Life was that of assistant 
secretary. 

—Pennsylvania politicians are working out a plan for presentation to the 
next legislature, proposing a general increase in official salaries. It is proposed 
to give the Insurance Commissioner $10,000 instead of $3000, his present salary. 
The politicians claim that this office is now worth $20,000 a year in fees, and if 
the fees were turned over to the State, the proposed increase in salary would be 
provided for and an ample gain made for the State treasury. 


Middle States Fire Insurance Notes. 
—The Alliance Fire of Philadelphia has been admitted to New York State. 
—The Eagle Fire Company has appointed Morris B. Van Valen its agent for 
Essex county, N. J. 
—A. R. Free, an old time fire insurance agent, died recently at his home in 
Peekskill, N. Y., of heart disease. 


—The London Assurance has appointed Clarence K. Underhill, formerly gen- 
eral agent of the United State Fire for New England, its special agent for 
Pennsylvania, New Jersey, Delaware, Maryland and District of Columbia, with 
headquarters in Philadelphia. 


—President J. B. Branch of the Providence Washington has sent out a cir- 
cular letter to agents of the company advising them of the resignation of 
Samuel G. Howe as secretary. Mr. Branch pays a fine tribute to the under- 
writing ability of Mr. Howe, and wishes him large and increasing success in 
his new position as secretary of the Equitable Fire and Marine. 





THE NEW ENGLAND FIELD. 


Decision Affecting National Life Association of Hartford. 
THERE has been considerable controversy over the payment of outstand- 
ing claims of the National Life Association of Hartford, which failed in 
1899, Frederick A. Betts being appointed receiver. In the receiver’s re- 
port all the death claims were allowed, and the question as to whether 
these death claims should have priority over the claims of living policy- 
holders was argued at length before Judge William A. Case in the Su- 
preme Court last February, and the judge has just rendered a decision in 
which he says: 


It has been a matter of some difficulty to discover in an incomplete 
and confusing record the facts essential for a determination of the single 
question submitted. The character of the defendant company is deter- 
mined by its charter. It is not a mutual concern, and in so far as it has 
conducted an insurance business on an assessment plan nothing is dis- 
closed which changes the real relation of the policyholders to the com- 
pany. They are not, even under such conditions, ‘‘members of the firm,” 
as are insurers in a mutual concern. Nor does it appear, either by the 
charter, the character of the company’s contracts, or the nature of its 
assets, that any part of this company’s assets are subject to a legal or 
equitable lien in favor of any class of claimants. It maintained no re- 
serve mortuary fund set apart for the payment of death claims. It is 
apparent, also, that no fault is to be imputed to the holders of live poli- 
cies for the situation which has brought the.company to its present con- 
dition, and the company is confessedly insolvent. On such facts I think 
there can be no preference declared for the death claims. I cannot find 
that any peculiar equity attach to them which entitle them to the prior- 
ity asked for. The case falls outside the limited class of cases where a 
preference has been declared on the ground that death transforms the 
company’s liability from one to ‘‘a member of the firm’ to a debt to an 
outside creditor. For the reasons suggested, preference is denied the 
holders of so-called ‘“‘death claims” over the valid claims of living pol- 
icyholders arising under the contracts of insurance. The Van Riper 
claim, although standing on a different footing, was discussed at the 
hearing, and priority was urged for it by the claimant. The detailed 
facts with regard to the underlying transaction should, I think, appear 
more fully upon the record before the status of this claim is definitely 
settled. I leave it, therefore, for a determination by the court after a 
fuller presentation of the facts upon which it rests. 





New Lawsin Vermont. 

THE following named fire insurance bills introduced into the late Ver- 
mont Legislature, have become laws: The act relating to licenses to 
brokers procuring insurance in unauthorized companies, amended; a 
bill regulating domestic companies; the act relating to deposits of foreign 
companies, amended; a bill providing that every fire policy written in a 
foreign fire company licensed to do business in Vermont upon property 
located in Vermont, shall be countersigned by a duly authorized agent 
of the company insuring the property resident in the State. 





New England Life and Fire Insurance Notes. 
—The Maine members of the commission for the promotion of uniform laws, 
have submitted their fifth annual report to the governor. The report recom- 
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mends the adoption by the legislature of a bill providing for the annulment of 
the arbitration clause in the Maine fire insurance policy. 

—The Citizens of St. Louis haS appointed E. G. Beardsley its special agent 
for Massachusetts and Rhode Island, succeeding George C. Buell. 

—The mahogany fittings which were intended to adorn the interior of the 
Etna of Hartford’s new home office building, have been destroyed by fire. 
The fittings were awaiting shipment from the factory of the Hayden Company 
in Rochester, N. Y., when the factory was burned with all its contents. 





THE WEST. 
Against the Fee System. 


In his message to the legislature, John A. Johnson, Governor of Minne- 
sota, recommends a general revision of the insurance laws and the 
placing of the office of Insurance Commissioner exclusively on a salary 
basis. In this connection he said: 


Under present conditions insurance companies are permitted so to 
tranact their business that the interest of the policyholder is not fully 
protected. There is altogether too much latitude in the matter of rein- 
surance of the risks of other companies, and this, if permitted at all, 
should be authorized under such conditions that the rights of the policy- 
holders would not suffer thereby. 

The present law permits the collection of fees by the Commissioner, 
about the propriety of which there is some doubt. All fees collected by 
this Department should be turned into the State treasury. The work 
of the Department is of great importance and the best interest of the 
policyholders and companies doing a legitimate business demand that 
the Commissioner be placed upon an exclusive salary basis. The com- 
pensation should be such that men of acknowledged ability and high 
character could be secured for the position. 





Reliable Life Incorporates. 
THE Reliable Life Insurance Company of Indianapolis, Ind., has been 
incorporated under the legal reserve deposit law of 1899, Senate bill 
No. 33, and will operate on a three per cent reserve basis. The company 
will be run as a mutual and will deposit $25,000 at once. It has $400,000 
insurance in force. The officers are: President, Lew W. Cooper; vice- 
presidents, Jos. Little, J. J. Williams; secretary and manager, C. A. 
Woods; assistant secretary, J. J. Hinman; treasurer, D. H. Jackson; 
medical examiner, Dr. Geo. W. Combs; attorneys, Bamberger & Feible- 
man. Directors—Henry L. Dollman, H. E. Fieber, Robert M. Church- 
man, Dr. M. C. Leath, E. H. Johnson, Marion, Ind. 





Scandia Mutual Life Reorganization. 
On January 26, the members of the Scandia Mutual Life Association, 
formerly of Galesburg, IIl., but now of Chicago, will meet to vote on the 
proposition to place the association on an old line basis. This associa- 
tion took over the business of the Scandinavian Mutual Aid Association 
several years ago and has a surplus of $250,000, from which the new sur- 
plus and capital will be taken. The present membership is about 9000. 





Western Life and Casualty Notes 

—During October and November last the Union Central Life of Cincinnati 
paid $323,620 in death claims and $99,179 in matured endowments. 

—W. W. Wents, Chicago manager of the Reliance Life at Chicago, has re- 
signed. The company’s office in the Railway Exchange has been closed and 
E. T. Rhodes is city manager, with headquarters in the office of George W. 
Riggs, Western superintendent. 

—On January 7 the Central Union Life was incorporated to operate under the 
Indiana assessment law of 1887, with head offices at Indianapolis. The officers 
are: A. J. Heliker, president; W. Ralph Warner, first vice-president; R. L. 
McQuat, second vice-president; C. D. Renick, secretary and treasurer. 

—The Redwine & Brewster agency of Indianapolis, managers for the In- 
diana department of the Hartford Life, announce Thomas E. Boyd as the cham- 
pion writer for December. The other leaders are John Nolan, Sam Tyner, L. E. 
Francis, J. W. Roberts, C. W. Kalfus, W. B. Walker and W. M. Gerard. 

—Martin A. Marks, general manager for the Equitable Life of New York 
at Cleveland, has resigned and retired from the service of the company. Mr. 
Marks has been with the Equitable for twelve years and holds an enviable 
record, and his resignation is accepted with keen regret by the officers of 
the company. 

Western Fire Insurance Notes. 

—The Chicago Board of Underwriters has re-elected its last year’s officers. 

—The Freeholders of Topeka, Kan., has planned to start business about 
March 15. 

—The Philadelphia Fire will enter Illinois and be represented by Adolph 
Loeb & Sons of Chicago. 

—The Georgia Home has appointed A. C. Collins & Brother of Chicago its 
managers for Cook county. 

—Walker Schroeder has been given a second agency of the United Under- 
writers Agency in Milwaukee. 

—A movement is on foot whereby the fire departments of St. Paul and Minne- 
apolis will co-operate to prevent conflagrations. Arrangements will be made 
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with the street railway company for transperting apparatus from one city to 
another as necessity demands. 


—Governor-elect Johnson of Minnesota has appointed E. A. Peterson As- 
sistant Insurance Commissioner. 


—The Insurance Survey Bureau and the Western Factory Association held 
their annual meetings yesterday. 


—Eugéne Wakeman, one of the veteran adjusters in the West, died recentiy in 
the Dunning Hospital in Chicago. 


—The Calumet of Illinois has appointed William Klappert & Co. of Cincin- 
nati its sole agents for that city. 

—Frank H. Tower, State agent of the Milwaukee Mechanics for Missouri, 
Kansas and Colorado, has resigned. 


—The Northern Fire Underwriters of Chicago has been organized with P. 
F, Hoffman as attorney for the subscribers. 


—Oliver Libbey, a veteran insurance agent of Green Bay, Wis., died at his 
old home in Portland, Me., a week or so ago. 


—T. B. Scott, assistant secretary of the Continental of Chicago, will have 
charge of the underwriting for that company. 


—The Michigan Commercial of Lansing has been licensed in Missouri and 
has appointed the Sloan-Norris Realty Company its Kansas City agents. 


—The North German Fire of New York has appointed W. S. Wolverton & 
Son of Ardmore, I. T., its general agents for Oklahoma and Indian Territory. 


—G. E. Stebbins, secretary of the Illinois Association of Local Fire Insurance 
Agents, has sold his agency at Marseilles to Clark & Gardner and will locate 
in Kelsey, I. T. 

—The Insurance Underwriters Association of St. Paul, Minn., has re-elected 
its last year’s officers with the exception of A. W. Perry, vice-president. This 
position has been filled by W. S, Gildam. 


—The Eagle Fire Company of New York has been licensed in Illinois. The 
company will be represented in Chicago by Klee, Rogers & Cory; Nathan Klee 
being appointed attorney to accept service. 


—The Brooks, Harrison & Garlough Company of Bloomington, IIl., has 
been incorporated with a capital stock of $20,000. The incorporators are: Miles 
Brooks, J. A. Harrison and W. S. Garlough. 

—Morton D. Cox, formerly of Menominee, Mich., has purchased the interest 
ot the late Henry Packer in the firm of Packer & Hutchinson of Bay City, 
Mich, The firm name is now Cox & Hutchinson. 


—Judge Kavanagh of Chicago recently denied a petition, presented by claim- 
ants against Charles J. Russell, that a receiver be appointed for the Conti- 
nental of Chicago, of which Russell was secretary. 

—E. S. Hooker of Chicago has resigned his position with the local office 
of the Home of New York to form a partnership with W. M. Umbdenstock, 
under the firm name of Umbdenstock, Hooker & Co. 


—H. K. Van Horn and Bennett W. McClver of Kansas City, Mo., have 
formed a partnership to transact a general fire and miscellaneous insurance 
business under the firm neme of McCluer & Van Horn. 


—A meeting has been called for to-day of the association of companies doing 
a tornado business for the purpose of hearing the reports of committees on 
form of policy, coinsurance, rates and constitution and rules. 


—The Fire Underwriters Club of Saginaw, Mich., has elected the following 
named officers for the ensuing year: Conrad Fey, president; Louis G. Ner- 
rester, vice-president, and Edward Kersten, secretary and treasurer. 

—The F. H. Wagner Insurance Agency of Minneapolis, Minn., has filed 
articles of incorporation with a capital stock of $15,000 and the following named 
directors: F. H. Wagner, souis B. Wagner and A. A. Clothier, all of Minne- 
apolis. 


—E. A. Shanklin of Chicago has been sentenced by the Federal Court to one 
year in the House of Correction, and a fine of $500 was imposed also. James 
R. Wilson is the only one now remaining under indictment by the Federal 
Grand Jury. r 

—R. S. Brannen of Denver, Col., who was accused by the agents in Fort 
Collins, Colo., of overhead writing in connection with sugar insurance, has 
asked the National Association of Local Fire Insurance Agents to make an 
investigation of the charges brought against him. 


—A kind of clearing house for the adjustment of small losses where there 
are a number of companies interested, has been effected by a number of 
prominent special agents at Milwaukee. The headquarters wi be at the office 
of S. Herdegen, State agent of the Phofhix of Hartford. 

—The Western Consolidated Underwriters of Chicago has won its case in the 
Hammond Packing Company’s suit, the court having instructed the jury to 
find for the defendant on the ground that the premium was not paid until after 
the fire, and that it was a condition of the policy that the insurance shall not be 
in force until the premium was paid. 

—R. A. Allgood, manager of a cotton warehouse at Birmingham, Ala., is 
reported as having been placed under arrest at the instance of the chief of the 
local fire department, on the alleged fact that Mr. Allgood was responsible 
for the cotton being placed in that portion of the street on which his ware- 
house is situated, thereby causing a serious fire menace. 
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THE SOUTH. 


Deposits $100,000 in Tennessee. 

TH National Life and Accident Insurance Company of Nashville, has 
complied with the Tennessee law governing legal reserve companies by 
depositing with the State Treasurer $100,000 in securities. Heretofore 
the company has written industrial, health and life insurance on the 
assessment plan. This company was organized in 1900, and now employs 
about 400 agents and operates in Tennessee, Alabama, Virginia, Missis- 
sippi and Indiana. About 1200 death claims and 55,000 sickness and acci- 
dent claims were paid during 1904. The income last year was about 
$400,000. The company expects to extend its operations to other States 
in 1905. 





Southern Life and Casualty Notes. 

—H. C. Martin of Richmond, general agent for the South Atlantic Life, has 
resigned after three years of very successful work. 

—Edmund Studwick has been elected first vice-president of the South Atlantic 
Life to succeed W. R. Harper. Mr. Strudwick is a native of North Carolina. 

—The “Deutscher Versicherungs-Kalendar fiir das Jahr 1905” has been issued 
from Wallmann’s Verlag & Buchdruckerei, Berlin. It contains the chief items 
of the statements of numerous insurance companies for the years 1902 and 1903. 

—‘The Annuity System” is the title of an attractive booklet issued by the 
State Mutual Life and Annuity Association of Rome, Ga., setting forth the 
many advantages of the annuity plan as a safe and satisfactory means of pro- 
vision for the future. 

—A case of alleged rebating was brought up on January 9, before Judge Hart 
in the Criminal Court at Nashville, the defendant being Frank C. Pryor. The 
indictment was quashed on the ground that there was no delivery made of the 
policy in question. The prosecutor was A. W. Lamar, president of the Under- 
writers Association of the State, and the case has been appealed to the Su- 
preme Court. 

—John S. Cowles has been appointed special representative for the Mutual 
Life of New York in Virginia, North and South Carolina, Georgia and Florida, 
with headquarters in Atlanta. Mr. Cowles will make a specialty of soliciting 
business men on partnership and endowment forms. For some years he has 
been superintendent of agents for the Mutual Life in Georgia, and is known 
as one of the largest personal producers in the State. 


Southern Fire Insurance Notes. 

—The Security of Baltimore has appointed Arthur G. Langham of Louisville 
its State agent for Kentucky. 

—The Buffalo Commercial and the Buffalo German have entered Maryland 
with Turner & Thomas as agents. 

—The North River Fire has entered Maryland and appointed S. W. T. Hop- 
per & Sons its Baltimore agents. 

—The Phenix of Brooklyn has appointed J. N. Lawrence its special agent for 
South Carolina under General Agent H. C. Stockdell. 

—The Atlanta-Birmingham has appointed J. R. Smith, formerly secretary of 
the High Point Fire, its special agent for North Carolina. 

—Loventhal Bros. of Nashville, Tenn., have resigned the agency of the 
Firemans Fund and taken in its stead the German of Freeport. 

—South Carolina has been added to the field of John D. Fry of South 
Boston, Va., special agent of the Agricultural for North Carolina. 

--The Union Assurance of London has appointed Gilbert Hay general agent 
for Louisiana, Mississippi and Texas, with headquarters at Waco, Tex. 

—The Firemans Fund kas appointed J. M. Waller, formerly with the Citizens 
of St. Louis, its special agent for Virginia under the Southern department. 

—R. S. Yocum, president of the Houston Fire and Marine, is to be general 
agent of the Security of Baltimore for Texas, Oklahoma and Indian Territory. 

—Cravens & Kelly of Houston, Tex., have appointed S. A. Adams their special 
agent for Louisiana to succeed F. W. Buckrer, who has become executive 
special at the head office. 

—Augustine M. Hopper retires from the Baltimore firm of S. W. T. Hopper 
& Sons to go into the investment brokerage business. Daniel W. Hopper and 
Wm. C. Ballard will continue the business under the old firm name. 

—Toombs Caldwell has been appointed assistant to C. E. Wortham, chair- 
man of the Virginia committee of the South-Eastern Tariff Association. Mr. 
Caldwell will have his headquarters in Richmond. 

—The Houston Fire and Marine of Houston, Tex., has elected R. S. Yocum 
president to succeed the late W. J. Swain. R. W. Knox was elected vice- 
president, and J. E. Morris becomes secretary, succeeding C. W. Jones, de- 
ceased. 

—The South-Eastern Tariff Association is meeting success in the mixed 
agency proposition within its territory. It is reported that so far there are 
not more than 10 per cent of the agencies that have not filed the 15 per cent 
agreement with the association. 

—Frank I. Duncan of Baltimore county has been elected Insurance Commis- 
sioner of Maryland to succeed Lloyd Wilkinson. Mr. Duncan was born at 
Butler, Baltimore county, and after leaving school he accepted a position as 
Southern traveling man with Darby & Co., candy manufacturers. Later Mr, 
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Duncan entered the law school of the University of Maryland, graduating in 
1884. Two years later he bought The Baltimore County Herald and changed its 
name to The Baltimore County Democrat, and has been its editor ever since. 
In 1891 Mr. Duncan was elected State’s attorney. 

—The Dallas Commercial Club, an old time antagonist of the fire insurance 
companies over rates charged and rules applied to Dallas, has appointed a new 
committee, with J. F. Zang as chairman, to lead an aggressive campaign for fire 
insurance reforms and relief from high rates. 

—The board of directors of the Atlanta-Birmingham passed a resolution re- 
cently declaring a semi-annual dividend of 6 per cent on the capital stock. 
‘Lhis dividend is practically the outcome of the interest earnings from the con- 
servative bond investments of the company, leaving the profits from under- 
writing to augment its already considerable net surplus. 





MISCELLANEOUS. 


Life Insurance Examinations—A New Work. 





From time to time complaints are heard that the life insurance com- 
panies pay too much heed to the recommendations of the medical ex- 
aminers, and that many good risks are turned down because of some 
prejudice on the part of the examining physician. There can be no 
doubt that medical examiners do err and occasionally reject an appli- 


cant through some misunderstanding, but in the great majority of in- _ 


stances the grounds for rejection are thoroughly sound, and the agent 
must bear in mind that the medical department acts upon applications 
in the light of experience gathered in considering thousands of cases. 
The medical examiner occupies a most important position in the con- 
duct of a life insurance company, and it is essential, both for his own 
welfare and that of the company, that he have a thorough under- 
standing of his duties. Part of this understanding can only be achieved 
by experience, but the physician who hopes to secure the confidence of 
the companies as a skilled examiner, must learn from the experience 
of others, as set forth in various publications dealing with the subject 
of life insurance examinations. 

There has just been published an interesting work on this subject, 
bearing the title “Life Insurance Examinations: A manual for the 
medical examiner and for all interested in life insurance.” The author 
is Brandreth Symonds, A. M., M. D., medical director of the Mutual 
Life Insurance Company of New York, and lecturer on life insurance 
examinations at the University and Bellevue Hospital Medical College. 
Doctor Symonds is well fitted for the position which this work. gives 
him as counsellor to the thousands of medical examiners throughout 
the United States, and that his work has been well done is apparent, 
even to the non-medical man familiar with the details of life insurance 
practice. In his preface the author announces that the book embodies 
the materials of the lectures delivered by him during the past three 
years at the University and Bellevue Hospital Medical College, some- 
what amplified. An introductory chapter points out the advantage to 
the physician of an appointment as medical examiner in that it should 
improve his professional standing, enlarge his acquaintance and in- 
crease his practice. Furthermore, it brings him in contact with 
healthy conditions, which occasional change must be pleasant to the 
physician, however much he may be interested in his profession. 

It may be thought that the course of medical instruction at a 
first-class medical school is sufficient to convey all the information 
needed to make a medical examiner, but the author shows that it is 
not, unless the student has received special instruction during his 
course. He shows that as a medical examiner he is dealing with aver- 
age health, for that is all a life insurance company requires. Whereas 
in dealing with sick people the practitioner finds the patient prone to 
exaggerate his symptoms and disease, in the case of the applicant for 
life insurance the tendency is the other way, and every symptom is 
minimized, so that the examiner must be particularly careful to get 
at the bottom facts,-without regard to the desire of the applicant to 
pass over as trivial what he considered at one time serious enough 
to require the advice of a physician. The examiner must also be 
careful to maintain the correct relations with the agent, avoiding 
antagonism, and at the same time keeping in mind his duty to the 
company whose representative he is, and who relies largely upon his 
judgment at a most important stage of the contract making. 

The advice as to the duties of the medical examiner forming the 
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introductory chapter is followed by a discussion of the following 
topics: 1. A brief outline of the history and fundamentals of life 
insurance; 2. The relations of the examiner to the company and the 
applicant; 3. The facts concerning each disease which are of im- 
portance from a life insurance point of view; 4. The family record 
and heredity; 5. Habits, residence and occupation; 6. The physical 
examination, particularly with regard to the distinction between es- 
sentials and non-essentials; 7. The relations of the examiner to the 
agent; 8. Frauds and fradulent practices. The work comprises 
over two hundred pages, divided into fifteen chapters, and is followed 
by an appendix on chemical examination of the urine and on heart 
murmurs. Every physician devoting more or less time to the ex- 
amination of applicants for life insurance will find something of in- 
terest in this work, whether he has been long in the profession, or is 
only just starting out. Agents of companies will also profit by a 
study of Dr. Symonds’ book, inasmuch as technical terms are largely 
omitted and the whole subject is presented in extremely simple 
language. 

The Spectator Company are agents for Symonds’ “Life Insurance 
Examinations,” and solicits therefor sales from the insurance world, 
the price being one dollar per copy. 





New Fire Insurance Companies and Lloyds in 1904. 
BELOw will be found lists of stock and mutual fire insurance companies and Lloyds 
and reciprocal underwriters’ associations, organized or projected in the United 
States in the year 1904. Not all of these have assumed tangible form—indeed, a 
number of them still appear to exist only on paper; but a fair proportion of them 
have completed formation and commenced operations : 


Stock ComPaNigs. 


























Author- — 
NaME AND Location oF Company. ized Pn President. Secretary. 
Capital. — 
508,000] 
Alliance, Philadelphia. ...........---- 000) 500,000) Chas. Platt. .... Henry W. Farnum. 
Alliance Fire, Austin, Minn .......... 105,000} 105,000) J. D. Sheedy. ..|Chas. F. Cook. 
American Nat’i Ins. & Trust, Galveston . W. L. Moody, Jr/J. E. Quin. 
Augusta Fire, Mannington, W. Va....| 100,000\ -..... E. H. Co lins,| promoter. 
Bankers & Und’rs F.& M.,Houston, Tex} 200,000) -..... J.H. liernan,W.|F. Baldridge, incs. 
Black Hawk, Freeport, Ill_..... ----- 200,000|200,000|C, O, Collmann.|Wm. Trembor. 


Calumet of IIlinois, Chicago -- 
California, San Francisco. 
City Fire, New York 
Commercial Fi:e, Houston, Tex 
Delaware & Great Western Fire, Crop 









Marvin A. Farr. 
M. A. Newell & 
Max Danziger... 
W. B. Chew.... 


Henry Fowler. 
Co., reorganizers. 
Major A. White. 
Rutus Cage. 


& live Stock of Indian Territory. ..}1,000,000) _..... A. E. Wilson...|E J. Elliott. 
Dominion Fire, Tazewell, Va. .......- 100,000} ......|R. P. Bruce . |Frank D. Kitts. 
Eagle Fire Co., New York*_...-...... 000) 400,000) Melville Ingalls.|: Wm. G. Whilden, 
Exchange Fire, Chicago .....-. WSS 100,000} ...... hh . E. Gunn, 
Economic Fire, New York......---..-. 000) . 22... H. N. Vedder,| promoter. 
Federal Fire, Chicago. .....-----....-- 100,000) ....-. coensieesivos sect in EA, GIOMes 
Fort Schuyler Fire, Utica, N. Y -..... 200,000 200.000/C. S. Symonds .|.--..-..---2.2.2.- 
Sein eae Topeka, ~ a oeeuuee uaa Thomas Page...|G. A. Bailey. 
General nderwriting nsurance } |¢ to - i 

Corporation, Richmond, Va.--..... t 1,000,000) ~---*~ ¥. J. Scott. .... Abraham Wolk. 
German American Fire, Dubuque--.-- 100,000) ...... RR, POG: wcvens Lawrence Gonner 
Germantown, So. Germantown, Wis.f.| 200,000}20u,000! Andrew Martin.| J. A. ~chwalbach. 
Great Lakes F. & M., Richmond,W.Va.| 100,000) ...... |F, F, Krause. ../ Edwin E. Neiss. 
Guardian Ins. Corp., Norfolk, Va....- 100,000) 100.000! David R.Creecy|G. L. Currier, 
Hartford Ins. Co. of Indian Territory .}?,000,000) ...... Jas. Young. D. C. Bowen. 


Illinois Central, Chicago............-- 
Imperial Fire, Richmond, Va 
Independent Fire, Philadelphia, Pa-.-. 
Inl.nd Fire, o—-. ey eciite ce 

ames River Fire, Richmond, Va-.-.-- 

efferson F, and M., Richmond, Va... 
Killingly Fire, Killingly, Conn...-.... 






Wm. A. Howard 


-|R. A. Ayers.... 


Arnold & Wanna 


-|A_ H. Reading. 
BAG a 


W.S. Bennett. 
oseph P, Tuttle 


S. N. Cotterman. 
J. T. Hurt. 
macher, promoters 
as. B. Hefferman. 
m. Marshall, 
J. A. ' evlin. 
H. E. Back, ...... 


Lumber, New York......... -.. -.... Ag R. H. McKelvey. 
Manufacturers & Mercantile, Chicago.| 100,000) -..... A. F. Steward..|F. S. Gray. 
Merchants Fire Ass’n ofAmer.,Chicago| 100,000) ...... lr. O. Butler....|C. H. ‘Thompson. 
Michigan Commercial, Lansing ....... 200,000) 200,000) F. A. Hooker ..)A. D. Baker, 
National Amer. Mfrs., Durham, N.C.| 100,000} .-.... Ww. T. O’Brien..| J. B. Mason, 


National Brewers, Chicago..........-- 
National Underwriters, Lincoln, Neb. 
North Arkansas Fire, Yelville, Ark ... 
North State Fire, Greensboro, N. C... 
Ohio Valley, Chester, W. Va......-... 
Old Dominion Fire, Richmond. -.....-- 
Quaker City Fire, Philadelphia 
Republic Fire, Norfolk, Va ...... 
Republic F. and M., Philadelphi 
Reserve F. and M., Chicago .-.- 
Savoy Fire, Washington, B. Cc 












Graham Kho 


Ashley Horne... 
. N. Finley... 
A C. Wallin... 
W. L. Lamerdin 
Fred A. Dow 
FredF.Schaefers 


des, promoter. 
Jas. F. Cobb. 
Laurence Baxter. 
Jas. M. Doremus. 
Elmer Bennett, 
nes, promoter, 

H. R. Schroeter. 





Security Fire, Chicago..........-.-.-- 000) .- John Hopper... i . Dickerson, 
Southeastern Fire, Richmond, Va-..-.. 00,000|100,000| Jas. E. Cannon.|W. D. Gordon, 
Southern Fire, Lynchburg, Va.....---. 450,000) ...... i Gordon Payne| Holmes Cummins. 
Standard, Keokuk, Ia...-...-.......- 100,000) ...... . C. Overton ..|O W. Weyer. 
Travelers Fire, Pine Bluff, Ark.......| 250,000) 50,000) J. F. Rutherford|/E. B. Bloom. 
Troy Fire, Troy, N. Y........----..-- BE > nk caw ovehicansaiee ones lesoskuecueaatas eos 
United of America, Chicago, Ill....... MEY cnn dnelaannnhoesendaeus enauneanampen sees 
Washington, Seattle, Wash..........- 500,000) ...... ta 4 Carstens.| J. W. Black. 
Western Underwriters of Ill., Phila...| -..... eee A. W. Watkins.| Lawrence Vail. 














* Reorganized. 


+ Formerly Germantown Farmers Mutual, South Germantown, Wis. 
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Mutuat ComPaANIgEs. 











Name AND LocaTION oF ComPANy. President. Secretary. 
Altoona Mutual Fire, Altoona, Pa_....-..-.----- Louis Plack.-...... Walter F. Moore. 
American Manufacturers Mutual Fire, Indianap’s} D. M. Parry....... E. E. Perry. 


Bower City Mutual Fire. Janesville, Wis... ...- 
Buckeye Mutual Fire, Cincinnati..........-.-.-- 
Buffalo Co. Mutnal Storm, Fountain City, Wis... 
B. tler Patrons Mutual Fire, Butler, Pa_-...-..-- 
Butternut Mutual Fire, Morris, N. Y ...--.-..---- 
Capital Fire, Little Rock, Ark........----...-.-- 
Chaunceford Mutual Fire, Chaunceford, Pa._-.-. 
Chemung County Co-operative, Elmira, N. Y_.. 
Commercial Mutual Fire, So. Omaha, Neb-...-- 
Cotton Oil Mutual, Wilmington, Del_.....-.... 
Creamery & Cheese Factory Fire, Honesdale, Pa. 
Dixie Mutual Fire, Helena, Ark. ....--.-.....-.- 
Electric Mutual Fire, Cleveland. -.-.-.........-.- 
Exchange Mutual Fire, Philadelphia..........-- 
Farmers & Merchants Mut. Fire, Muskogee, I. T. 
Farmers & Traders Mutual Fire, Rochester, N.Y. 
Farmers Mutual Fire, Comanche, Tex_...._-..-- 
Farmers Mutual Tornado, Morrison, Wis......-- 
Farmers Mutual Fire, Wharton, ‘lex....-....-.- 
Farmers Mutual Town, Haugen, Wi.....--- 
Farmers Mutual Fire, Hancock, Mich.....--..-- 
Farmers Mutual, Mohler, Idaho.........-...---- 
Farmers Mutual Fire, Red Jacket, Mich 
Farmers Reliance, Burlington, N. J. 
Finnish Farmers Mutual Fire, Calumet, Mich... 
Fort Pitt Mutual Fire, Pittsburg, 
Genesee Valley Fire, Batavia, N. Y. ........-... 
German Mutual Fire, Savannah, Ga_-...._-_- = 
Guardian Mutual Fire of Oneida County 
Guardian Mutual Fire, Pittsburg -.-..... 
Hardware Dealers Mutual Fire, Berlin, Wi 
Home Indemnity, Waco, Tex. .-. 
Home Mutual Fire, Cleveland, O.. 
Home Mutual Fire, Memphis, Ten 
Hudson Valley Fire of Greene County, N. Y...- 
Huntsville Mutual Fire, Mallory, S. D -......... 
Industrial Fire, Columbia, S. C_..........----.-- 
Inland Empire Farmers Mutual, Spokane, Wash. 
| pr ama Mutual Fire, Johnstown, Pa. -......-. 
fayette Mutual Fire, Pittsburg..-............-. 
Leathermens Mutual Fire, Philadelphia. _......- 
Lawelt Nite. LOWGN, 100. 6 ncdsctsnscsccacecnces 
Maine Farmers, Lisbon Falls, Me.......-......-- 
Manufacturers Mutual Aid Ass’n, Goshen, Ind... 
Merchants & Farmers Mutual Fire, Denver, Colo. 
Merchants Mutual Fire. Denver, Colo_.....-..-. 
Merchants Mutual Fire, Indianapolis..........-- 
Mercantile Mutual, Spokane -...-.........2...-- 
Merchants National Mutual, Fargo, N. D. __...- 
Minnesota Mutual Fire, New Ulm, Minn__..-... 
Missouri H’dware D'rs Town M. tire, St. Joseph. 
Mount Carmel Mutual Fire, Mount Carmel, Pa-.. 
National Fire, Onandaga, N. v 
Nebraska Hardware Mutual Fire, Lincoln, Neb.. 
North American Mutual Fire, Pittsburg, Pa 
North Star Dwelling House, Minneapolis, Minn. 
Northern Mutual, Brattleboro, Vt ..............- 
Northwestern Mutual Fire, Gr-eley, Colo 
Ohio Fire Insurance Association, Cincinnati, O.. 
Ohio Underwriters Mutual, ( olumbus, O........ 
Patrons Mutual Tornado, Lansing. ........---.-- 
Printers Mutual Fire, Cuero, Tex. ...........--- 
Progressive Mutual Fire, York, Pa...........-..- 
Prudential Town Mutual, St. Louis, Mo. .-.....- 
Republic Mutual Fire, Johnstown, Pa_.......... 
Retail Merchants Mutual Fire, Omaha, 
Hn ace ey Mutual Fire, Bowdoinham, Mass..-.- 
Sobeinski Mutual Fire, Mount Carmel, Pa. .....-. 
Southern Fire. Little Rock, Ark. ............---- 
State Mutual Fire, Newark, N. J......--.---.--- 
State Mutual Fire, St. Paul, Minn............-.- 
Theatres Mutual Fire, Philadelphia__.......-... 
Traction Mutual Fire, Cleveland, O...-.---....- 
United Mutual Fire, Philadelphia. ...........--. 
Wisconsin Retail Lumber Dealers, Sauk City.._. 









R. C. Thompson... 
Geo. Whitman --.. 
W. B. Miller ...... 
Geo. Hemenway .. 
Philip La Tourette 
J. E, Woodmansee. 


A. W. Lusk 


W. FP. Haiez.......- 


E. C. Miller. 
G. B. Sawyer. 


C. K. Morrison. 
W. E. Perham. 
H. W. Holloway. 
Victor Paull 
John F. Hicks. 
C. E, Osborne. 
J. B. Nonce. 


J. F. Hanson. 
Wm. A. Hemphill. 
C. E. De Coster. 





W. J. Gallagher. -.| 
Fred Meyer. --..... | 


W. C. Macfadden _| 


M. Mullen 





J. R. Gardner. 
W. M. Madden. 


F. H. Wilder. 
H. N. Somsen. 


; A. F. McCormick. 
E. A. Holden. 


| W. T. Eicholz, 


Paul Lachmund. 





Lioyrs, 








NAME AND LocaTION. 


Attorneys or Managers. 





Associated Traction Underwriters, New York._...-. 
Chicago Fire Underwriters, Chicago_-..........-.-. 


Concessionaires Fire Indemnity Syndicate, St. Louis 


Cotton Inter-Insurance Underwriters, New York... 
Exchange Fire Underwriters, Chicago_-..........-. 
Exhibitors Fire Indemnity Exchange, St. Louis--.- 
German American Insurance Undrs., Chicago, Ill-.- 
Manufacturers Alliance, Chicago_...........--.-.- 
Mechanics Fire Association, Chicago......-...-.-. 
Mercantile Reciprocal Undrs. Fort Worth, Tex... 
New York Commercial Underwriters ...._...--...- 
North American Undrs. Assn., Minneapolis, Minn 
Northern Fire Underwriters, Chicago 
Reliance Fire Undrs., Chicago. ....--......-.--.- ‘ 
Theatre Owners Inter-Insurance Ex., Omaha, Neb. 


W. R. Clasen and 
A. Willcox & Co 


R. W. Hardie. 
Wm. Williamson. 
C. H. Thompson. 
Glen M. Walker. 
Cluff & Hubbell. 
H. Teeple. 

P. F. Hoffman. 
W. R. Clasen and 
Jas. E. Boyd. 





A. E. Cortis & Co. 


E. C. Ulrich. 


A. R. Rogersand W.H.Markham & Co. 


M. T. Hallowell & Co. 
A. R. Rogers and W.H.Markham & Co 


E. C. Ulrich. 











—On January 10 over four hundred district agency managers of the New York 


Life from all parts of the world were entertained at the Lakewood Hotel. 


Presi- 


dent John A. McCall and a number of other home-office officials will meet the 
field men at Lakewood during their four-days’ stay. Three business sessions 


will be held each day. 
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A Falsehood Exposed. 


Goop for the Reliance Life in its refusal to be affrighted by THE SPECTA- 
TOR, and good for ‘Insurance Economics’’ in its hearty endorsement of 
the Reliance’s refusal.—The Insurance Post, Chicago. 

In connection with the above, THE SPECTATOR prints the following let- 
ter, received from the Reliance Life Insurance Company: 

Reliance Life Insurance Company 
of Pittsburg, Pennsylvania. 
Pittsburg, December 20, 1904. 
[To THE EDITOR OF THE SPECTATOR.] 

Your esteemed favor of the 17th inst., addressed to President Reed, has 
been referred to this department for reply. 

We have carefully read over the articles in The Insurance Field and 
The Journal of Economics, enclosed with your letter. We desire to as- 
sure you that these articles were not authorized or instigated by any 
one connected with the Reliance Life Insurance Company. 

Trusting this satisfactorily answers your letter, we beg to remain, 

Yours truly, A. P. EARLE, 
Acting General Manager. 


Jealousy by some of our contemporaries of the business of The Spec- 
tator Company, and the circulation and standing of THE SPECTATOR, has 
at various times manifested itself by unjustifiable attacks on this journal, 
with a view, no doubt, to injuring our standing with the insurance com- 
munity. The paragraph above refers to what appears to be a recent 
attempt along this line, by two or three journals of small circulation and 
doubtful reputation. 





aa Life Insurance Statements for 1904, 

THE following statements of life insurance companies for the year 1904 
have been made public during the past week. Corresponding figures for 
1903 are given in parentheses: 

Fidelity Mutual.—Total income, $4,035,795 ($3,466,686); total disburse- 
ments, $2,575,376 ($2,282,308); income saved, $1,460,419 ($1,184,378); gross 
assets, $7,741,861 ($6,195,988); surplus, $1,317,126 ($1,130,125); insurance 
in force, $109,146,658 ($100,340,547); increase in insurance in force, $8,806,- 
111 ($10,242,975). 

Home Life of New York:—Assets, $16,606,229 ($15,102,841); surplus 
(exclusive of $228,211 market values over cost), $1,134,104 ($1,126,770); 
premiums, $3,038,033 ($2,761,218); interest and rents, $684,648 ($674,311) ; 
total income, 3,722,680 ($3,435,529); paid policyholders, $1,601,965 ($1,548,- 
348); income saved, $1,205,263 ($1,005,876); insurance in force, 41,541 
policies for $74,892,289 (38,105 for $69,410,582); increase in insurance in 
force $5,481,707 ($6,097,438). 

Inter-State of Indianapolis——Asseis, $1,232,518 ($857,278); surplus, 
$271,982 ($217,422); total income, $776,558 ($625,142); insurance in force, 
$10,398,497 ($7,760,335); increase in insurance in force, $2,638,162 ($2,459,- 
803). 

Manhattan Life—Premiums, $2,559,062 ($2,459,224); interest and rents, 
$998,855 ($862,283); total income, $3,557,917 ($3,321,507); payments to 
policyholders, $1,844,559 ($1,788,896); income saved, $659,907 ($497,980); 
assets, $18,682,682 ($17,807,225); surplus, $1,964,071 ($1,879,431). 

Travelers.—All departments, assets, $44,456,977 ($40,105,849); surplus, 
$5,835,273 ($5,229,316); premium income, $10,545,343 ($9,393,317); other in- 
come, $1,994,367 ($1,869,569); total income, $12,539,710 ($11,262,886); paid 
policyhclders, $4,900,000 ($4,200,000); life department, premiums, $4,840,- 
512 ($4,304,000); paid policyholders, $2,481,703 ($2,299,182); reserve funds, 
$33,701,055 ($30,730,315); new business paid for, 9688 policies for $20,649,533 
(7269 for $16,887,769; insurance in force, $145,077,512 ($132,761,412; increase 
in insurance in force, $12,316,100 ($9,600,591). 





COMPANIES AND AGENTS. 


The Inter-State Life Assurance Company. 

This company is particularly prompt in issuing its statement of trans- 
actions for 1904, the full report of the board of directors to the members 
of the company being ready by January 3. The past year, which was the 
sixth under the present management, was a favorable one in every 
respect, the gains made showing that the managers, under the guiding 
hand of President Sudlow, are building up a solid intitution. Its assets 
increased during the year from $857,278 to $1,232,518, indicating a gain 
of forty-four per cent; the surplus rose from $217,422 to $271.982, a gain of 
twenty-five per cent; the income was $776,558 as compared with $625,142 
in the previous year, a gain of twenty-five per cent, while the insurance 
in force, by increasing from $7,760,335 to $10,398,497, showed a gain of 
forty-four per cent. Particulars of the investments of the company are 
alluded to in the report, from which we learn that its mortgage loans on 
real estate, aggregating $213,933, yield the company net in excess of five 
per cent per annum, while the loans to policyholders, secured by the 
reserve value of their policies, amounting to $831,781, also yield five per 
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cent. The steady progress of the Inter-State of Indianapolis during the 
past six years is an indication that its affairs have been handled with 
care, and the close cultivation of the field in which it works gives 
promise of still further gains. 





The Metropolitan Plate Glass and Casualty Insurance Company . 


The pioneer New York company in writing plate glass insurance, after 
thirty-one years is as strong and vigorous as ever, its business for 1904 
in that particular line having shown greater development than in any 
previous year. The Metropolitan Plate Glass and Casualty Insurance 
Company, as it is now called, has consistently followed a conservative 
course with eminently satisfactory results to the purchasers of its in- 
demnity contracts as well as to the stockholders. Early last year it 
established a branch for the writing of personal accident and health 
insurance, and as the management devoted the same amount of energy 
to its upbuilding as it had to the plate glass line, the results achieved 
have more than met their expectations. The secret of the success of this 
company may be found in its ability to keep abreast of the times by fur- 
nishing its policyholders with the most approved forms of contract, ex- 
pressed in the simplest possible terms so that there can be no chance 
of their being misunderstood, and in the courteous treatment of those 
who bring business to it. In the further extension of its business 
throughout the country the Metropolitan can find room for more good 
producers in both the plate glass and personal accident branches under 
advantageous contracts. President Eugene H. Winslow and his asso- 
ciate officers, realizing that they have kept faith with the policyholders, 
may confidently look forward to a continuation of the progress which has 
attended the company during its thirty-one years of existence. 





The Hartford Fire Insurance Company. 

Promptly, as usual, on the first business day of the new year, the Hart- 
ford Fire Insurance Company of Hartford presented to the public an 
exhibit of its financial condition at the end of the preceding calendar 
year. Truly astonishing are the achievements denoted by the ninety- 
fifth annual statement of the Hartford Fire. Notwithstanding the fact 
that the company incurred losses in the Baltimore and Toronto confla- 
grations alone amounting to more than $1,350,000, it has been able to aug- 
ment its resources by the sum of $1,116,122; has added $957,348 to its 
unearned premium reserve, and has still increased its net surplus to the 
extent of $115,043. Such results, accomplished under adverse circum- 
stances, can only be properly ascribed to a combination of underwriting 
and financial talent of the highest order in the administration of the 
corporation’s affairs. 

The assets of the Hartford Fire on January 1, 1905, aggregated $15,632,- 
483; its capital still stood at $1,250,000; its reserve for reinsurance had 
grown to $9,010,891; the sum of $1,345,344 was set aside to meet all un- 
settled claims, and there remained as net surplus the handsome sum of 
$4,026,249, thus showing a surplus as to policyholders of $5,276,249. The 
book value of the company’s stock, per $100 of par value, is therefore 
$422.10. The last sale of stock brought $786.00 

The desirability of a fire insurance company so invesiing its funds that 
aconsiderable portion may be immediately available in an emergency was 
forcibly illustrated during the past year. The Hartford Fire is one of the 
companies which is always provided with a liberal cash balance, and also 
with millions of dollars of readily convertible securities. Thus, on Jan- 
uary 1, 1905, its cash on hand, in bank, and cash items amounted to 
$667,558, and cash in hands of agents and in course of transmission aggre- 
gated $2,470,382. The company owned unincumbered real estate valued at 
$946,500; Hartford banx stocks, $404,628; New York bank stocks, $458,470; 
Boston bank stocks, $45,500; Albany and Montreal bank stocks, $99,883; 
railroad and miscellaneous stocks, $1,337,301; State, city and railroad 
bonds, $8,435,013. Its loans on first mortgages aggregated $696,794, and 
on collateral security, $4800. Minor items footed up to $65,653. A signifi- 
cant indication of the intelligence with which the investments are di- 
rected is the fact that the company owns no bond upon which the in- 
terest has ever been in default, nor any stock which does not pay 
dividends. 

A magnificent advance of over $1,500,000 in the company’s income in 
the past year brings it up to a total exceeding $12,000,000, which, with 
loss payments in excess of $7,000,000, break all records hitherto made by 
any company in a single year in the United States, in respect to these 
items. 

Although President George L. Chase has been largely instrumental in 
moulding the fortunes of the Hartford Fire for nearly forty years past, 
he is still as actively interested in its welfare and continued progress as 
he was before the company had attained its present commanding position. 
He is ably assisted in the conduct of the company’s widespread business 


operations by some of the brightest officials and department managers 
which this country has produced. The other officers are: Vice-presi- 
dents, Charles E. Chase and R. M. Bissell; secretary, P. C. Royce; 
assistant secretary, Thomas Turnbull. The Western department, at Chi- 
cago, is in charge of Cofran & Dugan, general agents, with W. C. Boorn 
as assistant; the Pacific department, at San Francisco, is managed by 
Palache & Hewitt, general agents, and the New York city department is 
in charge of Howard Hampton, manager. The company has agencies 
in all prominent localities in the United States and Canada, and de- 
servedly stands high with both agents and the public. 





The Ocean Accident and Guarantee Corporation. 

In the upbuilding of any kind of insurance company it is imperative to 
heed the admonition to ‘‘make haste slowly,” and this is particularly 
true in the case of the multiform casualty organization. The develop- 
ments of recent years have indicated most clearly the necessity of keep- 
ing on hand ample reserves, especially under liability policies, in order 


that all claims arising may be met, even if they do not accrue for years. 


after the terms for which the policies were originally written have ex- 
pired. In both these important points the United States branch of the 
Ocean Accident and Guarantee Corporation shows up favorably. Ever 
since its entry into this country its business has been built up symmet- 
rically, each recurring annual statement showing increased strength in 
all directions, with corresponding gains in premiums written. 

The annual statement for the year 1904, now submitted, is no excep- 
tion to the rule laid down, the gains in business being of a satisfactory 
character, while the additions to the reserves have been most ample. 
During last year the corporation added to its reinsurance reserve the 
sum of $41,010, bringing that item up to $641,061; the reserve for un- 
determined claims now amounts to $344,158, an increase over the previous 
year of $55,821, while the special reserve of $225,000 shows an increase 
of $175,000 over the corresponding item at the close of 1903. These figures 
indicate clearly the intention of the management to have the security 
back of its contracts of the most unquestioned character. The total 
assets of the United States branch now amount to $2,538,465, a gain of 
$239,958 for the year. The liabilities are $1,291,356, leaving a surplus on 
policyholders’ account of $1,247,109, so that in addition to the ample re- 
serves provided there is a margin of safety sufficiently large to satisfy 
the most exacting policyholder. 

The income for the year amounted to $1,709,767, of which $1,622,579 was 
from premiums, the increase in that item being $48,308. The company 
paid out in losses, commissions, salaries and expenses, $1,403,524, and 
as the interest from its investments amounted to over $87,000, the Amer- 
ican branch was enabled to remit as a dividend to home office the sum of 
$105,000. In the development of its business in the United States the 
Ocean Accident and Guarantee has won favorable commendation from 
all who have had business dealings with it, agents finding it pleasant 
and profitable to represent it while the policyholders have had their 
claims promptly and liberally met. In the present year the outlook for 
a further increased business is most favorable, and the course of the 
corporation in the past is a guarantee that there will be no diminution 
in its progress to even greater financial strength. 





The Westchester Fire Insurance Company of New York. 

A remarkable exhibit is made by the old Westchester Fire Insurance 
Company of New York, in its sixty-eighth annual statement to stock- 
holders, dated January 1, 1905. Notwithstanding the payment of ex- 
traordinary losses to the amount of at least $180,000, due to the great 
Baltimore conflagration of February 7-8, 1904, the Westchester Fire is 
able to show the addition of $119,979 to its net surplus, after also adding 
$52,848 to its unearned premium reserve. In other words, had the Balti- 
more fire not occurred, the increase in surplus would have equaled the 
entire amount of the company’s capital, $300,000. And this handsome 
achievement was made in a year which, in its volume of property de- 
struction aside from great conflagration losses, exceeded any previous 
year, barring only 1871, when the Chicago conflagration occurred. Bear- 
ing in mind these facts, the increases made by the Westchester Fire 
reflect great credit upon the acumen and judgment of the administrative 
officials of the company, as well as upon the faithfulness and discrimina- 
tion of the company’s field representatives. 

The Westchester Fire now has $3,636,471 of resources (a gain of $189,- 
467 in 1904), mostly in high-class, readily marketable securities; while 
its liabilities only aggregate $1,967,869, inclusive of $1,770,316 of unearned 
premiums. The company’s capital is $300,000, and it is thus shown to 
possess a policyholders’ surplus of $1,668,602 and a net surplus of $1,368,- 
602. In late years the Westchester Fire has made important advances in 
all essential particulars, and has broadened its operations and popularity 
very materially, while gradually lowering its loss and expense ratios. 
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Favorable, indeed, is the outlook for this staunch old corporation and 
all identified with its interests. 

The officers of the Westchester Fire, who are gentlemen of a high order 
of underwriting and financial ability, are as follows: President, George 
R. Crawford; vice-president and treasurer, John Q. Underhill; secretary, 
M. O. Brown; assistant secretary, John H. Kelly. 





The Spring Garden Insurance Company of Philadelphia. 

The seventieth annual statement of the Spring Garden Insurance Com- 
pany of Philadelphia is a gratifying one to all interested in that old and 
reputable company. Although the Spring Garden incurred losses in the 
Baltimore conflagration amounting to about $115,000, it emerges from the 
unusually bad year of 1904 stronger than before, and figures that it has 
made an underwriting profit of about three and one-half per cent. Its 
assets, which increased $106,835, now amount to $1,650,156; and its 
growth in premium income (the increase was over $200,000) to $920,513, 
required the addition of nearly $100,000 to its reserve, which latter now 
amounts to $1,026,747. The company began 1905 with a surplus as to 
policyholders of $540,181, its capital being $400,000 and its net surplus 
$140,181. The officers of the Spring Garden, who have produced such 
creditable results, are: President, Clarence E. Porter; vice-president 
Alex. Krumbhaar; secretary, Edward L. Goff; assistant secretary, J. T. 
Birdsall. J. S. Frelinghuysen is manager for the New York metropolitan 
district. 





The Security Fire of Baltimore. 

One of the few Baltimore fire insurance companies which survived the 
great conflagration of February last is the Security Fire Insurance Com- 
pany. Though this company’s losses in the conflagration exceeded the 
amount of its capital ($200,000), it makes an excellent financial exhibit 
as of December 31, 1904. Its assets foot up to $427,013 and comprise 
Baltimore city bonds valued at $229,300; railroad bonds worth $6860; cash 
in banks, $92,992; interest due and accrued, $4500, and agents’ balances, 
$93,361. The high character of these resources will be recognized at 
once. The liabilities include $17,201 of unadjusted losses and $169,364 of 
unearned premiums, leaving a surplus as to policyholders of $240,448. 
The officers of the Security Fire are entitled to congratulations upon the 
handsome showing made by the company. They are as follows: Presi- 
dent, Charles Adler; first vice-president, J. Ramsay Barry; second vice- 
president, Geo. W. Taylor; secretary-treasurer, A. Page Boyce; general 
manager, F. M. Supplee. J. Ramsay Barry & Co. are general managers 
for the United States. 





The Atlanta-Birmingham Fire Insurance Company. 

At the close of its second fiscal year, December 31, 1904, the Atlanta- 
Birmingham Fire Insurance Company of Birmingham, Ala., had cash 
resources amounting to $618,833, of which the greater portion was repre- 
sented by high-grade city, county and State bonds. The Atlanta-Bir- 
mingham Fire has already gained a sure foothold in the underwriting 
world, as is evidenced by a premium income of $532,324 in 1904. Of this 
amount, $113,816 was reinsured, leaving a net premium income of $418,- 
508, while its losses incurred during the year only aggregated $165,110, 
or 39.45 per cent. The company’s capital paid in amounts to $222,500 and 
the stockholders contributed a like amount of surplus. The Atlanta- 
Birmingham Fire now has agencies established in many of the principal 
States, and has demonstrated that it is feasible for a new company, 
under capable management, to secure a good volume of profitable busi- 
ness. The officers of the Atlanta-Birmingham Fire are: President, J. T. 
Dargan; vice-president, A. D. Smith; secretary, Robert N. Hughs. 





The Home Life Insurance Company. 

The annual statement of the Home Life Insurance Company of New 
York for the year ending December 31, 1904, is one bearing the marks of 
progress in all directions. For some years past this company has made 
creditable gains, and those made last year indicate that the management 
is still pushing forward. In the showing of assets a gain for the year 
is apparent of $1,503,381, bringing the total up to $16,606,229. The com- 
pany owns bonds and stocks to the market vaiue of $7,852,107, the excess 
of market value over cost being $228,211. In order that the statement 
might be made on a bed-rock basis, the company has charged itself 
with this excess market value as a liability, so that any possible 
fluctuations might be guarded against. The liabilities of the Home Life 
include a policy reserve of $13,783,512, together with $1,290,036 repre- 
senting the present value of dividend-endowment accumulations. This 
item represents the accumulations on deferred dividend policies which 
most companies count as surplus. As compared with a year ago an 
increase of $147,817 is shown in this account. After providing for all 
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other liabilities there is shown a net surplus to policyholders of $1,134,- 
104. Had the company included as in former years, the excess of market 
value over cost, the surplus would have shown the handsome increase 
of $235,546. The income account of the year shows premiums amount- 
ing to $3,038,033, while other receipts brought the total up to $3,722,680. 
Policyholders were paid $1,601,965, and there was laid by for their future 
protection the sum of $1,205,263. The insurance in force has now reached 
$74,892,289, representing 41,541 policies the gain for the year being 3436 
policies for $5,481,707. The growth of the year expressed in percentages 
is as follows: premium income, 10.03; admitted assets, 9.95; policy re- 
serves, 8.33; deferred dividend fund, 12.94, and in paid-for insurance in 
force, 7.90. With these results President George E. Ide, Vice-Presi- 
dent and Actuary William A. Marshall and their associate officers can 
be well content, and the policyholders may rest assured that their in- 
terests are in good hands. 





The Manhattan Life Insurance Company 


In summing up the annual statement of the Manhattan Life Insurance 
Company of New York for the year 1904, the unbroken row of gains is 
the most important feature. Insurance in force, insurance written, in- 
come, assets and contingent reserve fund or surplus, are all greater in 
amount than a year ago. Starting with the income account, the prc- 
mium receipts are given as $2,559,062, the gain being $100,000; interest 
and other receipts of $998,854 bring the total income up to $3,557,917, or 
$236,410 more than in 1903. Policyholders received $1,844,559, as com- 
pared with $1,788,896 in the preceding year, while the amount of income 
laid by was $659,908. The assets have now increased to $18,682,682, a 
gain for the year of $875,457, while the contingent reserve or surplus ac- 
count is reported at $1,964,071, compared with $1,879,431 a year ago. As 
indicating the conservatism of the company’s management on the finan- 
cial side, it is worth noting that there is included in the liabilities this 
year the sum of $200,000 as a safeguard againt possible depreciation of 
assets. Had this sum been included in the surplus, that item would have 
shown an increase of $284,640. Since organization the Manhattan Life 
has paid to its policyholders over $54,000,000, the amount paid to them, 
plus the sum now held for their benefit, being $72,707,682. In the con- 
duct of its business the Manhattan Life is following a conservative 
course, building up without any attempt to force things at a sacrifice of 
financial strength. The wisdom of this policy is manifest in its steadily 
increasing business, with which its financial showing keeps equal pace. 





North American Investment Company. 


The North American Investment Company of the United States, with 
home offices in St. Louis, Mo., has issued its annual statement for 
1904, showing assets of $722,843. The company began business thirty- 
three months ago with a paid-in capital of $125,000. Every month has 
shown an increase in business and the opening of new offices, reports 
from which show a steady gain in the confidence of the investing public. 
In accordance with the laws of Missouri, the company on the last day of 
the old year increased its deposit with the Treasurer of the State to 
$350,000, this fund being exclusively for the protection of its certificate 
holders. It is the largest fund held by a State officer for the security of 
investors in savings bonds investments. Uniform and large increase of 
business is reported from all the offices of the company. F. H. Smith, 
the Pennsylvania manager, reports opening a new office in Philadelphia 
at 2859 Kensington avenue, in the heart of the textile district. This is 
the fourth office installed by Mr. Smith, whose work makes him one of 
the company’s most valued assistants. The company has also opened 
an office in New Orleans, at 206 Hennen building, under the superinten- 
dency of R. De Lan, who began his service with the company two years 
ago in Southern Illinois. The management sees great possibilities for 
business in the South, and deems itself fortunate in having so capable an 
officer as Mr. De Lan in that part of its territory. 





MISCELLANEOUS ITETIIS. 





—It is learned that Watson, Taylor & Sperry no longer represent the British 
America and the Western of Toronto at San Francisco. 

—The wall calendar of the Germania Life, for which company Herman Leroy is 
superintendent of the city department at 20 Nassau street, New York, is a work of 
art, and will be in great demand. 

—Theodore E. Lane of New York led all the general agencies of the Con- 
necticut Mutual Life in volume of new business in 1904. The company named 
did not contest a single loss claim last year. 

—William Alvord, a prominent banker of San Francisco, and for many years 
chairman of the local board of directors of the Liverpool and London and 
Globe, died recently at his home in that city of heart disease. 
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Hgencp Wants. 


Figencp Wants. 








ASSOCIATE MANAGER 


WANTED 


By one of the leading Life Companies for Broad- 
State exper- 
ience, where now employed and salary expected. 
CONFIDENTIAL, 
P. O. Box 1117, 
NEw YORK. 


way office with one hundred agents. 





CITY MANAGER-—SAN FRANCISCO. 
RENEWAL CONTRACT—UNEXCELLED—(A GENERAL AGENT’S CONTRACT), 
WITH 


THE WASHINGTON LIFE OF NEW YORK 
Permanent Position! Experienced Man! Personal Producer! Capable 
getting business through Brokers and Agents! All communications strictly 
confidential. Address, stating age, experience and references, 


HOWARD PERRIN, General Manager 
$5-86-87-8S8S Chronicle Building, San Francisco, Cal. 





A Few Facts About the Million Dollar Oregon and Washington Department 
WASHINGTON LIFE 


Paid and placed new insurance in yest 8 years, Over....00 #000006 0$9,000,000,00 
New insurance paid and placed in 1903.,.....ccsccscsseseeees eevee 1,327,428,00 
THIS DEPARTMENT IS ONE OF THE LARGEST IN THE NORTHWEST 
“NUF CED” 


AGENTS WANTED 
BLAIR T. SCOTT, Gen’] Manager, 610-11-12-13 Chamber of Commerce, Portland, Ore 





PACIFIC COAST OPPORTUNITIES. 


The thoroughly organized and successful OREGON agency of the 
NORTHWESTERN MUTUAL LIFE of Milwaukee desires a few 
more agents for both city and country work. Renewal contracts. 

Address, with references, 
S. T. LOCKWOOD & SON, General Agents, 
Portland, Oregon. 





OPPORTUNITY—SUCCESS 


Both can be yours if you come to COLORADO, where there is 
more wealth in proportion to size than any other State in the Union. 
Exceptional, Nonforfeitable renewal contracts to BIG PRODUCERS. 

Send references, record and experience to 

GEO. A. RATHBUN, Manager, 


Equitable Life Assurance Society,’ 
Equitable Building, Denver, Colorado 











A LITTLE BOOK 
That Makes Men Stop and Think 
Every ambitious life insurance Manager in the country should send for a free copy of 
our little book : ‘* Papa, What Would You Take For Me?’ An invaluable in 
gee business. Says more and says it in more convincing style than a solicitor, 
i most casex,can. Appeals to the sentimental side of humanity and makes men 
stop and think seriously on the subject of life insurance. 


Address, J, B. MUELLER, Toledo, Ohio. 





Copy mailed free. 








“COME TO OREGON” 


ALL YE THAT LABOR AND ARE HEAVY LADEN AND FIND SUCCESS IN LIFE INSURANCE WORK 
WITH THE PROVIDENT SAVINGS LIFE OF N. Y. 


Come to the land of Glorious Climate, Magnificent Scenery, Unlimited Resources, 
Unfailing ( rops, Universal Prosperity. 

Life Insurance Men, Fire Insurance Men, and all who are wearing out your health and 
your life in hot summers. cold winters, rigorous climate, contracted outlook. 


Get away from your uncongenial conditions and 
come to Oregon where the eye can feast on 


Unlimited stretches of virgin country, snow-capped mountains, boundless forests, and 
where you have purest air, milde-t climate, 

Abounding health and sure success. i 

The Provident Savings Life has a large business in Oregon and Washington and 
stands second to none, 

Unlimited territory, most liberal contract to Agents. 


appress E. R. HATCH, MANAGER, 
711-712 MARQUAM BUILDING, -y is - PORTLAND, OREGON 


ELLIS PAYS THE MOST 


Careful attention to his agency force, giving personal assist- 
ance to his field workers, affording them the benefit of his 
experience as a large producer. Liberal commission and 
renewal contracts to 


LOCAL AND DISTRICT AGENTS 
in choice Georgia territory. Policy forms all modern and 
salable. The kind you don’t have to rebate to sell. For 
territory and terms apply to 


EUGENE R. ELLIS, 


General Manager for Georgia. 901 English-American Building, Atlanta, Ga. 
The Washington Life Insurance Co. of New York. 








Everybody is 
Prosperous and 
all know the 
\\ Equitable Life 








NO BETTER STATE 





In the Union 
than 


is 
eo THE LEADER 
Old Kentucky 


PRE-EMINENT 








For best contract address HENRY J. POWELL, Gen. [igr. 
Equitable Bidg., Louisville, Ky. 





Gentleman having an exclusive General Agent’s contract 
for New York State for a large Life Insurance Company, 
would like to have a partner who is a capable manager as 
well as a business getter. Address ‘‘ Opportunity,”’ 

in care of THE SPECTATOR, (P. O. Box 1117), N. Y. 





Prominent Agents and Brokers. 








ALL MEN’S WALLET. 


The ‘‘ ACME” (patented ), on exhibition at St. Louis. Best strong 
leather; lightest. cheapest, handiest form of pocket receptacle for 
papers, bills, forms, etc., ever invented. 


esti ack eS a $ .50 
TE SPI i ENG icici jasc ven cmcsdoceetedddssvavecers 60 
SN: MI rss ces eccccncdcsebnceccsbekersweceose 75 

Special, 10x 5, two pockets................--cse0----- 1.00 


Money orders or registered letters. Delivered free by post any- 
where in the United States. Discounts off quantities to companies. 


THE SPECTATOR COMPANY 
95 William Street, New York. 











M° CAY & CORTIS COMPANY, 


Representing for 


SURPLUS LINES 


DUTCH UNDERWRITERS & EUROPEAN STOCK COMPANIES, 
54 Maiden Laue, New York City. 























